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The Prudential Insurance Company of America 


FORREST F. DRYDEN 
PRESIDENT 


HOME OFFICE 
NEWARK, N. J. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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TWENTY-SIXTH EDITION NOW READY 


The Accident Insurance Manual 
1919 


A The Accident Insurance Solicitor, containing 
GUIDE Hints to Agents, How to Obtain Business, anda 
TO Directory of Plans, Contracts and Premiums, 
portraying the leading features of the principal 
Stock and Mutual Accident Companies and Sick Benefit 
Associations in the United States, covering both accident 
and health insurance, and with special reference to the in- 
dustrial departments. 


This work also includes a carefully prepared classification 
of the various risks according to the hazard of occupation. 
An especially valuable feature is the table of benefits, which 
has been most thoroughly revised, showing at a glance the 
indemnities paid under accident contracts. 


The chapter on ‘‘Hints to Agents,” is full of salient points 
for those engaged in soliciting. It has been brought fully 
up to modern practice in this edition. 


The work is handsomely printed, bound in convenient 
form for the pocket, and will be sent post-paid on receipt of 
price. 


Price of the Accident Manual, in flexible 
binding, $3.00 


THE SPECTATOR COMPANY 


135 Witu1aM STREET 
NEW YORK 
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JUST ISSUED 





A new and complete work of instruction for Investigators 
and Adjusters for Casualty Insurance Companies. 


INVESTIGATORS and ADJUSTERS 
HANDBOOK 


By Frep H. Rees, LL.M. 
A Text Book on Automobile, Team, General Liability, 
Workmen's Compensation, Burglary and Theft Insurance. 
Part I—Investigation—Part I]—Adjustment. 


A work needed by every investigator, adjuster, agent and 
broker dealing with casualty lines. 


Price in flexible binding, $2.50 
THE SPECTATOR COMPANY 


Carcaco OFFICE 135 WILLIAM STREET 
Insurance ExcHANGE NEW YORK 


FIREMAN’S FUND 





ORGANIZED 1863 


INSURANCE COMPANY 


SAN FRANCISCO, CAL. 


Eastern Department: 


No. 70 Kilby Street, Boston, Mass. 
A. K. SIMPSON, Manager 


Central Department: 


39 South La Salle Street, Chicago, III. 
JOHN MARSHALL JR., Manager 























The Actd Test bt Strength, 
Liberality, Service and Low Cost 


Saar 
SMUTWAL 
FE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 














Fourth Edition—Revised 


OBJECTIONS AND ANSWERS 


By Ira C. Epwarps 





A book for life insurance agents designed to meet 
possible objections and evasions set up by prospects 
against life insurance. 


Full of Humor and Sound Common Sense. 
Meets all objections of the Scoffer and the Student 


Price per copy—$1.00. 
THE SPECTATOR COMPANY 


CxicaGco OFFICE 135 Wriu1aM STREET 
Insurance Excuancs NEW YORK 











MORE POWER TO YOU 





The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much to 
insure the success of its Field Force. 
Ask any Bankers Life Man or write. 


BANKERS LIFE COMPANY 
DES MOINES 











Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=-Pres. and Actuary 
A. S. Doerr, Vice-President 
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INDISPENSABLE TO EVERY LIFE AGENT 


Three Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 
The Handy Guide 
to 


Premium Rates, Applications and Policies 
TWENTY-EIGHTH ANNUAL EDITION, 1919. 


The only work giving complete premium rates and policy 
forms of 165 companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

Its value to every progressive agent is incalculable. 

In the many ac of its publication The Handy Guide has 


maintained the highest reputation for reliability and complete- 
ness. 
Price, in flexible binding, $3.00 


Vest Pocket 
Life Agents’ Brief 


1919 EDITION 


The most convenient work on premium rates, net cost, cash 
values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best pall cheapest work for agents. 


Price, in flexible binding, $1.50 


THE MOST COMPLETE BOOK ON DIVIDENDS 


Annual and 
Deferred Dividends 


1919 EDITION 


Presenting in compact form the amount of annual dividends 
payable in 1919 on the three leading forms of policy contracts, 
viz: Ordinary Life, Twenty-payment Life and Twenty-year 
Endowment at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
covering twenty years of issue. 

Also dividends paid in 1918 running back thirty years and 
by five-year periods prior. 

Complete showing of net costs for each of the past ten years, 
as well as under the present schedule. 


Price, in flexible binding, $2.00 
ORDER THESE THREE PUBLICATIONS TODAY 


Liberal Discount Allowance on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
i: ) Inspector or Adjuster is 


ELIGIBLE 
SHON TO THE 





Iowa State Traveling Men’s Association 


“Oldest and Best’’ 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity ,$25.00 
Death Benefit $5,000—$10,000 
Insurance to November Ist, 1919, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 











To the Man Who is Willing—and Will. 


} Pe SURRENDER AT * 
SQUMONT =" 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President - - : BEAUMONT, TEXAS 

















NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


Cc. H. MILLER, Pres.-Treas. ~ W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 
JANUARY Ist, 1919 


ASSETS 
Municipal Bonds and Stocks (Market Value) $308,163. 
Cash on hand and in banks. . 41,409.83 
Premiums in course of collection 
Interest accrued 
Furniture and Fixtures 3/500. 


$450,531.79 


Reserve for unpaid losses... 
Reserve for unearned premiums 183,263.69 


$191,263.69 
259,268.10 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 


EVANS BUILDING WASHINGTON, D.C. 
Risks accepted throughout U. S. and Canada 
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FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 








Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 











Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
ee ee ranteel fixed thiy i t 
Annuities Certificates eee tamil Rpm 4 of pre Poy io cee 
Cs — self in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 
Combination Sick, Accident Annuity ffon ‘against | es “ot 
ons me from sic 
and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 














An up-to-date progressive association posseasin the strong feat f 
adequate rates (American Experience Table of Martality, é oar cont) and 
Economical menegeement. 

INSURANCE IN RCE $15,000,000.00 MONTHLY INCOME ANNUITIBS 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with the 
undersigned company on salary, expense and 
commission. In writing give full details, past 
history and referénce. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


Cc. P. STEWART, Presipent GRESHAM ENNIS - 
F. L. BROKAW, TREASURER J. B. GUTHRIE, gag 





Western Department. 
In.urance Exchange Bldg., 
Chicago, Ill. 
H. H. INGALLS, MANacER 


Pacific Coast Department, 
140 Sansome St., 
Fran : 


SEELEY & CO., ManacERs 








A report of an Examination of the 


FORT WORTH LIFE 


of Fort Worth, Texas 


made in Feb. 1918, by the Insurance Commissioner of 
Texas, concludes: 

“‘We are impressed that the management of this Company is entitled to 
commendation in that it is apparent that at the present time, as well as in - 
the past, their aim and intention is to conduct a clean, legitimate, and 
profitable business, both as regards Stockholder and the Insuring Public 
and that the steady advancement herein exhibited is due in a very great 
measure to the aforesaid conditions.” 


Admitted Assets Exceed One Million Dollars. 
Agents wanted for good territory in Texas. 








a ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 


FIRE, EXPLOSION—RIOTS CIVIL COMMOTIONS AND 
STRIKES—MARINE AND TORNADO INSURANCE 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1919 
EEO SOIL ETN RENEE DP $4,693, 580.53 


SURPLUS IN UNITED STATES...........scseee $1,733,616.33° 


TOTAL LOSSES PAID IN UNITED STATES FROM 
og Ba Bi rn | $45,098,883.86 











THE CAPITOL LIFE INSURANCE CO. of COLORADO 


Home Office—Denver, Colorado 
Thos. F. Daly, President 


Statement January 1, 1919 


Ledger Assets, Jan. 1, 1918.................. $2,424,371 .02 





Total Wncome LOLO 66.65 cece cs os 0s 1,171,215 .23 

SUM TOTAL, «6. 66666600 $3,595,586 .25 
MST GSOUN SSIS sclevoe uci eiocie, c5ne boele cose 3,006,871 .21 
Surplus to Policyholders................ 256,060 .68 
Death Claims Paid Since Organization... $952,286 .04 


Good Agents Wanted in Unoccupied Territory 














Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 























A. J. SABATH, President 





CHICAGO BONDING AND INSURANCE CO. 


Home Otfice—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


WRITES 
Plate Glass General Liability 
Burglary Elevator 
Automobile Liability—Property Teams 
Damage and Collision 


Licensed by the United States Government, the District of Columbia, and the following Statess 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana, 
Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


O. F. ROBERTS, Vice-Pres. & General Manager 
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NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & GO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special GUSTAVUS B. HOLT, Special Agt 
56 Richton A ene ey Mee 72 Kilby Street, Boston, Masa. 
FRANK G. DELA HUNT 
W. P. RAY, Special Agent _— 


ERIK LINDSKOG, Special 
7 W. Lake Bt, Minnexpolis, Minn 





Cc. C. D. 
&& SA, Reetel Aeon 








RICHARD W. 
1526 Bryden Road, Colaba Ohio 








WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY | . 


INDIANAPOLIS, INDIANA 





Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and Delaware 


. HENRY P. BLAIR 
JOSEPH SANDERS 
‘WILLIAM A. BENNETT 


President es 

Vice President 

2nd Vice President (Agency Supervisor) 
Secretary . : . ALLEN C. CLARK 
Actuary GILBERT A. CLARK 


Main Office, 816 s4th St. N. W.,WASHINGTON, D.C. 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. W. RANDALL, Pres. T. A. PHILLIPS, Sec-Actuary 
We Have Just Entered 


THE STATE OF KANSAS 





We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 





For particulars address 


E. S. Albritton, Supt. of Agencies Saint Paul, Minnesota 





THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established ee > 1869 
LONDON GUARANTEE A ACCIDENT CO., Ltd. CEwavano" 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John . t, New York. 
STOKES, PACKARD, HA UGHTON SMI H. 
ie’ Walnut Street, Philadelphia, Pa. 


esident Managers 
ELMER Pv LORD & CO.. ‘Resident Managers 145 Milk Street, Boston, Mass. 








ACTUARIAL STUDIES 


nee - 1. “SOURCES AND CHARACTERISTICS OF THE PRIN- 
IPAL MORTALITY TABLES.” Price $1.25 plus cost of delivery. 


ae Ly IV. ‘*GRADUATION OF MORTALITY AND OTHER 
LES.”’ Price $1.25 plus cost of delivery. 


se volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits’”’ (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters * ‘Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’? (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


Cuicaco OrFice 135 Wit11aM STREET 
Insurance Excuancs NEW YORK 














NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


FRED A. HOWLAND, President 
A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 
HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 








THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. 


CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 














Live Men Can Double Their Income 


selling our 


MONTHLY PENSION BONDS 


(copyrightea) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. A. E. WERKHOFF, President. 





FARM LOANS 


FIRST MORTGAGE LOANS 
Improved Indiana Farms Highest grade loans obtainable 
ASK FOR LIST 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 











FEDERAL CASUALTY COMPANY 


DETROIT, MICHIGAN 
HEALTH AND ACCIDENT INSURANCE 


Exceptional opportunities for Agents in New York, 
Metropolitan District. 
V. D. CLIFF, President 
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“The Leading FIRE INSURANCE Co. of Aimerica” 
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WM b CLARK, Fiesidem 


One Hundred Years 
ot Service 


losses Paid over $174,000.000 

















The Agents of the 
NEW ENGLAND MUTUAL LIFE INSURANCE CO., 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the 
War, with Determination to give that Generous 
Service which is making Life Insurance 


A Universal Neccessity 

















a SUCCESSFUL LIFE INSURANCE AGENT. 


ou want to secure a General Agency for yourself? If so, 
m.- » this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from wow A ers $10,000, or 
DOUBLE the face of the Policy, will be paid 

THIRD, that in case of death from mente SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will . direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will e at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE 
—_ WHY should any man be satisfied with a policy that would vd 
ess 

Annual Premium, Age 35, Ordinary Life, $128. gh Seenteniianidll 
ment Life, $167.10; Twenty-Year Endowment, $235. 

General Agents wanted in the following rthone tg "Pennaylvania, 
vee Kansas, Michigan, Ohio and the District of Columbia 

ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 





THE SPIRIT OF THE WEST IS 


The Spirit of 


WEST COAST SERVICE 


It is Virile and Aggressive 
It includes Strength and a Healthy Enthusiasm 


Above all other things, Service is the 
dominant factor 


During 1918 
THE WEST COAST LIFE 


Paid to Policyholders and their Beneficiaries 


1,262 Death Claims, totalling......... $464,047 .98 
203 Sick and Accident Claims, totalling. 12,281.48 





Surrender Values and Dividends....... 148,290.61 
ge a ee 2,033,173 .34 
Ns icacitnk it oe co oe Be $2,652,793.41 


Increases made during the year were 


Ordinary Insurance in Force........... $4,400,193 .00 
ee a ee 406,016.39 
Addition to Deferred Dividend Fund. . 54,356. 00 
Annual Dividend Fund............... 25,126.00 
Added to Unassigned Surplus.......... 33,466.31 


West Coast Salesmen are prosperous and happy 


A few attractive openings in the field are available 
for experienced life underwriters of ability and in- 
tegrity who are seeking a profitable connection. If 
YOU are in that class and the above record of results 
interests you, write to 


CHAS. W. HELSER, Vice=President 
376 Pine St., ' San Francisco 
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THE NATIONAL INSURANCE JOURNAL 


THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
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THE SOUTHERN STATES LIFE INSURANCE COMPANY OF ATLANTA 
Brewton, Ala., May 26, 1919 
[To the Editor of THE SPECTATOR] 
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Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY : 
135 William Street 


PUBLISHERS NEW YORK 











CHICAGO OFFICE 
Insurance Exchange 




















vii THE SPECTATOR Thursday 











WHAT LIFE INSURANCE IS 


AND 


WHAT IT DOES 
A PRIMER FOR LAYMEN AND STUDENTS 
By WILLIAM ALEXANDER 


The Government has adopted this book as the text-book for 
the Insurance Course for soldiers and sailors who are now in 
Europe. 


It is being used for soldiers and sailors who have returned 
to this country. 

It is used with this Insurance Course by the Khaki 
Libraries of Canada. 


It has been selected as a text-book by institutions of learning, 
and by insurance companies for the instruction of agents. 


It will put money in the pocket of the individual agent who 
buys it, for it teaches the fundamental truths that he must 
know, and emphasizes the truths that induce the people to 
buy insurance. 


The successful agent is the one who understands his business. 


Although the book is not addressed to the agent, all the argu- 
ments which induce men to insure are embodied in it, and the 
arguments that induce men to insure are the arguments that en- 
able insurance men to sell. 


The price is $1.50. Now ready for delivery. 


Wholesale rates for fifty or more Copies will be quoted on application 
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HOME LIFE INSURANCE CoO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 

For Agency apply to 
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HERE never was a time when The Great-West Life could offer 
to the right type of men so attractive an opportunity, so wide a 
measure of helpful cooperation, as at the present time. 


Business has never been better or the outlook more promising. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office: WINNIPEG 


IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing institu- 
tion of Life Insurance. 


Our geographical location enables us to render 
exceptional service to our policyholders and field 
force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 
SAINT LOUIS, MISSOURI 
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SAMUEL UNTERMYER ATTACKS 
INSURANCE COMPANIES 


AMUEL UNTERMYER, | lawyer 

and self-appointed critic of affluent 
corporations, is peeved. He does not 
like it because some of the insurance 
companies prefer to invest their funds in 
bonds and stocks rather than in real 
estate mortgages. He thinks the whole 
rent profiteering situation would be re- 
lieved if the life, fire and casualty insur- 
ance companies would only sell their 
bonds and stocks, and lend the proceeds 
to those desiring to build houses and 
apartments. Incidentally, he charges 
that the mutual life insurance companies 
are mutual only in name, and states, in 
reference to some of the insurance com- 
panies, that “in point of fact, there was 
a time, not long ago, when some of the 
largest of these companies would have 
been bankrupt if the Insurance Depart- 
ment had adhered to the letter of the 
law in the valuation of their stocks and 
bonds, so enormous were their losses.” 
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Yet all the companies referred to by him 
are at present solvent and possessed of 
substantial assets and surplus. 

Mr. Untermyer is also irritated be- 
cause the legislature of New York has 
seen fit to grant extensions of the time 
in which life insurance companies may 
dispose of their stockholdings. He even 
goes so far as to say, “New York is 
crippled and will be destroyed, unless the 
State enforces a different policy upon 
these corporations. The sooner they and 
their money are taken out of Wall Street 
and out of securities; the values of which 
are. changing day by day, the better it 
will be for the safety of the policyholders 
and for the safety of the State.” 

We do not believe that the safety. of 
the State nor of the insurance com- 
panies is dependent upon the insurance 
companies disposing of good securities 
and the investment of the proceeds in 
helping real estate dealers and _ spec- 
ulators in their transactions. In fact, Mr. 
Untermyer alleges that the cost of. build- 
ing materials has jumped 300 per cent; 
it is therefore surprising to hear him 
advocating the investment (or perhaps 
expenditure would be the better word) of 
the large funds held by life insurance 
companies in trust for widows and 
orphans in mortgages based upon prop- 
erties constructed of materials at these 
inflated prices. The insurance companies 
would be far more likely to lose their 
policyholders’ money by lending upon 
mortgages at valuations far above nor- 
mal, than they would by continuing to 
hold their present bond and stock invest- 
ments. Mr. Untermyer surely does not 
propose that for the purpose of financing 
speculative building operations the many 
millions of dollars worth of Liberty 
bonds, subscribed in such generous meas- 
ure by the insurance companies, should 
now be thrown upon the market. 

Mr. Untermyer further demands that 
the life, fire,- health and casualty com- 
panies organized under the laws of 
New York shall be required by law 
to have at least one-half of their in- 
vested funds represented by mort- 
gages on unencumbered real estate, 


within the State, and that they shall 


not be permitted to lend more than 
two-thirds of the valuation of the 
land and improvements. In relation to 
the fire insurance companies, in particu- 
lar, such a policy might prove to be very 
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burdensome to policyholders; for in case 
of a great conflagration, it might be 
necessary for many fire insurance com- 
panies to be able to promptly dispose of 
their securities in order to pay their obli- 
gations to the insured. 

Mr. Untermyer-seems to be more in- 
terested in knocking the financial cor- 
porations and in the promotion of 
building operations, even at the present 
inflated prices of materials and labor, 
than he is in the continued successful 
management of the insurance companies 
by those who have been instrumental in 
building up such institutions. His argu- 
ment in favor of largely increasing the 
investments of insurance companies in 
mortgages does not appear to be in the 
best interest of the policyholders, and 
apparently presupposes that there will 
be no return to normal prices and condi- 
tions within the next decade or two. On 
the basis of Mr, Untermyer’s statements, 
that prices of building materials have 
jumped 300 per cent and labor costs 
from 30 per cent to 40 per cent, it would 
seem that his theory of requiring the in- 
surance companies to invest in mort- 
gages, with a maximum limit of two- 
thirds of the value of the land and im- 
provements, would almost certainly in- 
volve the companies in huge losses, if 
values should approach normal during 
the pendency of their loans. 

If it is assumed that a given lot is and 
has been worth $500,000, and that, under 
normal circumstances, a building could 
have been erected thereon for $1,000,- 
000, the present cost of such a building 
would be $3,190,000, according to Mr. 
Untermyer’s scale of increases, and on 
the assumption that 70 per cent of the 
cost of the building is for material and 
30 per cent for labor. It would thus 
work out that an insurance company 
lending two-thirds of the value of the 
property in both cases would normally 
lend $1,000,000 upon this structure; but 
if it should be erected now, the company 
would lend $2,460,000, or nearly $1,- 
000,000 more than the total value of the 
land and building during the normal 
times. 

It is plain, therefore, that if such a 
loan should be made now, and if prop- 
erty values should recede to a pre-war 
basis while the loan is in force, and the 
company should be compelled to fore- 
close its mortgage, it would probably 
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| 
COMPANIES. | 1899 | 1900 | 1901 | 1902 | 1903 
fEtna Life..........s00- 1.45 | 1.33 | 1.37 | 1.32 | 1.30 
Bankers, Neb.......... +| 0.40 | 0.65 | 0.41 | 0 34 | 0.58 
Berkshire. .......s00+++- 1.22 | 1.06 | 1.39 | 1.26 | 1.05 
Gentil, 185. s<s.sccne<s | ... | 0.20] 0 44 | 0.38 | 0.43 
Connecticut General... .! 0.72 | 1.01 | 0.76 | 0.86 | 0.99 
Connecticut Mutual.. 2.62 | 2.64 | 2.58 | 2.50 | 2.75 
Equitable, New York . 1.29 | 1.41 | 1.39 | 1.25 | 1.36 
Equitable, Des Moines..| o. &I | 0.50 | 0.83 | 0.79 | 0.58 
Fidelity Mutual. .......- 1.14 | 1.26 | 1.12 | 1.31 | 1.08 
PARDIEAN 55s 05s 6s s 200 0'e I 55 | 1.16 | 1.29 | I.00 | 1.03 
German Mutual ........ | 1.47 | 2.87 | 3.48 | 2.43 | 1.97 
Guardian, New York*.. .| 1.64 | 1 45 | 1.54 | 1.26 | 1.29 
Home Life.............. | 1.27 | 1.00 | 1.30 | 1.15 | 1.24 
John Hancock*......... | 1.10 | 0.91 ; 0.80 | 0.73 | 0.85 
Life Ins. Co. of Va.*....| 1.78 | 2.60 | 2.24 | 1.66 | 1.41 
Manhattan..............| 1.92 | 1.87 | 1.86 | 1.71 | 1.67 
Maryland .....-----.... 2.27 | 1.49 | 2.12 | 1.48 | 1.57 
Massachusetts Mutual ../ 1.27 | 1.05 | 1.27 | 1.06 | 1.04 
Metropolitan *.......... | 0.82 | 0.81 | 0.88 | 0.77 | 0.78 
Michigan Mutual....... 1.05 | 1.04 | 1.37 | 1.13 | 1.05 
| | 
Mutual Benefit.......... | 1.60 | 1.56 | 1.53 | 1.46] 1.54 
Mutual of New York....| 1 58 | 1.39 | 1.46 | 1.42 | 1.39 
National Life, Vt....... I.11 | 0.91 | 0.89 | 0.89 | 0.83 
New England .......... 1.60 | 1.42 | 1.46 | 1.50] 1.57 
New York Life.......... 1.18 | 1.12 | 1.18 | 1.07 | 1.02 
Northwestern Mutual. ..| 0.96 | 0.92 | 0.99 | 0.89 | 0.98 
Pacific Mutual..........| 1.07 | 1.17 | 1.07 | 0.99 | 0.87 
Penn Mutual ........... 1.17 | 1.05 | 1.24 | 1.00 | 0.95 
Phoenix Mutual........- 1.61 | 1.45 | 1.42 | 1.19 | 1.46 
Presbyterian Ministers .| 1 09 | 0.88 | 0.99 | 0.74 | 0.71 
| 

Provident L. and T...... | 1 or | 0.95 | 0.87 | 0.91 | 1.10 
PARI ORIE i6cspes seen 0.68 | 0.55 | 0.71 | 0.67 | 1.00 
Register Life......c000s 0.07 | 0.25 | 0.42 | 0.53 | 0.47 
Royal Union. . ..--| 0.79 | 0.93 | 0.78 | 9-77 0.85 
Security Mutual, N. 1.03 | 1.20 | 1.00 | 1.08 | 0.95 
State iste, Ind, ......:.. 0.39 | 0 37 | 0.65 | 0.47 | 0.67 
State Mutual, Mass..... I.12 | 1.04 | 0.95 | 0.76 | 1.26 
DR ERTONOTS, 2 0 50's.000.0:000.0 1.32 | 1.35 | 1.29 | 1.01 | 1.29 
Union Central.......--- 0.82 | 0.69 | 0 77 | 0.74 | 0.74 
Union Mutual..........| 1.37 | 1.25 | 1.34 | 1.25 | 1.09 
United States. 0.06.05. 1.84 | 1.46 | 1.59 | 1.32 | 1.32 
Averages (41 cos.)....} 1.36 | 1.28 | 1.30 | I 19! 1.22 








stand to lose at least $1,000,000 on the 
transaction, and this would be but one of 
hundreds of such opportunities for loss. 

In what respect would this plan of in- 
vestment produce better results for 
policyholders than would the methods 
which have been followed by company 
officials up to the present time? 

Proper economy of business manage- 
ment must leave it to the directors of a 
corporation to invest the funds under 
their control in such manner as will bring 
the best results. The most successful life 
insurance companies are those which ob- 
tain the largest net rate of interest on 
their investments consistent with safety, 
and have the lowest death and expense 
rates. The best managed fire and casu- 
alty companies, likewise, are those secur- 
ing the largest net interest returns, with 
the most favorable loss and expense 
rates. Evidently Mr. Untermyer, in his 
letter to the chairman of the Mayor’s 
Committee on Rent Profiteering, was not 
considering the economy of successful 
management of insurance companies 


1904 


1905 





1.29 
0.30 
1.44 
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0.82 | 


0.98 


1.35 | 1.37 
1.15 | 1.07 


1.01 
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0.64 


| 1.04 


0.81 
1.10 


| 1.36 


| 0.83 


0.84 | 0.87 
0.80 | 9.77 | 0.78 


0.83 
9.73 
1.04 
058 
0.97 
1.24 
0.83 
1.20 


1.69 


1.23 | 


0.56 
0.64 | 
0.98 
0.60 
1.26 
1.43 
0.75 
1.09 
1.86 





1.21 


1906 





1.25 
0.34 
1.26 
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0.89 
2.50 
1.35 
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1.29 
0.35 
1.58 
0.34 
0.81 
2.21 
1.48 
0.49 
I 33 
0.90 
1.35 
1.22 
0.99 
0.78 
0.95 
1.79 
1.64 
1.09 
0.75 
1.16 


1.22 
1.52 
1.09 
1.24 
1.21 
1.00 
0.86 
1.16 
1.26 
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0.95 
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0.75 
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1.25 
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1.18 
1.03 
0.92 
1.30 
2.25 
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0.36 
IIS 
0.34 


2.18 
1.39 


1.20 
0.91 


1.24 


OgI 
0.81 
0.82 


1.16 
I 04 


1.28 


1.05 
1.46 
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1.24 
0.36 
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1904 
to 


1908 


1.26 
0.35 
1.24 
0.43 
0.86 
2.60 
1.38 
0.53 
1.14 
0.93 
1.68 
1.31 
Li17 
O71 
1.40 
1.67 
1.67 
1.17 
0.78 
Z.37 


1.32 
1.46 
0.98 
1.33 
1.10 
0.98 
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1.06 
I 24 
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0.95 
0.78 


0 39 | 9.59 
0.82 | 0.70 


1,10 
0.70 
1,12 
1.19 
0.84 
1.13 
1.74 
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1909 
to 
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0.37 
1.38 
0 32 
0.71 
2.31 
T 44 
0.51 
1.29 
0.96 


1.19 
1.25 
103 
0.73 
I or 
I 83 
1.28 
1.04 
0.76 
1:27 


1.16 
1.56 
0.98 
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1.18 
0.94 
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0.59 
1.42 
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I.13 
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1.24 
1.10 
1.58 
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1.49 
1.02 
1.24 
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when making his suggestions to that 
committee as to compelling the insurance 
companies to place one-half of their in- 
vestments to help real estate dealers and 
speculators in their transactions. 

Mr. Untermyer will have to produce 
better arguments than he has yet ad- 
duced if he hopes to convince respon- 
sible insurance company officials and 
members of the legislature that the 
methods followed in the conservation of 
the assets of the companies in the past 
will be bettered by adopting his radical 


‘ suggestions. 


THE DEATH RATE 

HILE most of the life insurance 
companies anticipated that by 

the entry of this country into hostilities 
in 1917 the death rate for the year 1918 
would be materially increased, the man- 
agers and actuaries of the companies 
had to further extend their estimates of 
a high death rate when the ravages of 
the epidemic on the people of this coun- 
try began to show itself in the fall of 
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last year. The death rate for the year 
1918 for the forty-one life insurance 
companies covered in the accompanying 
table, which have been in existence 
twenty years or over, was 1.40 per cent. 
It is rather a remarkable coincidence 
that whereas the year 1918 showed the 
highest death rate for the twenty-year 
period, the lowest death rate in any one 
year should have been the year imme- 
diately preceding last year. In 1917 the 
death rate of 1.06 per cent was the low- 
est that the companies experienced. The 
twenty-year average death rate is shown 
to be 1.23 per cent. 

The cause for the steady decrease of 
the death rate up to 1918 had many con- 
tributing factors, among which might be 
noted that the companies generally large- 
ly increased their writings of new busi- 
ness and consequently had a greater pro- 
portion of first-class new risks on their 
books; that life insurance extension 
work was carried on by the various com- 
panies, as well as the fact that as the 
value of life insurance became more and 
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more familiar to the public, every class 
of persons took advantage of the pro- 
tection afforded, regardless of financial 
condition or individual health, except as 
the latter must be subject to the restric- 
tions of the companies. 

The table covers the twenty-year pe- 
riod from 1899 to 1918 inclusive, with 
percentages given for the individual 
years, together with averages for the 
four five-year periods, as well as a gen- 
eral average rate for the entire twenty 
years, It will be seen that while for 
1918 the death rate on account of the 
epidemic greatly increased, the five-year 
period including 1918 nevertheless does 
not show the highest rate of the four 
five-year periods. 

The data used in compiling this table 
have been taken from the reports of the 
various companies as made annually to 
the several State Insurance Depart- 
ments. It should be noted that in mea- 
suring the actual death rate of a com- 
pany, the most accurate test is the per- 
centage which the actual mortality occur- 
ring bears to the expected, according 
to the mortality table in use. Such data, 
however, are not available for the entire 
period covered by this table. The Death 
Rate table herewith merely purports to 
show, therefore, the percentage of in- 
surance going off the books of the com- 
panies by death each year, which grows 
with the increase in the average age of 
the insurance carried. It is neverthe- 
less true that the method of compilation 
indicates the trend of the death rate, as 
the high mortality of the past year 
proves. aesiaieaacenamiiataien 

N another page are printed copies of 

letters and telegrams which. passed 
between the Superintendent of Insurance 
of Kansas and the Supreme Commander 
of the Woodmen of the World. We 
present this matter so fully because Ture 
SpEcTATOR is in hearty accord with the 
spirit of a decision rendered by a Mis- 
souri court, which held that the Super- 
intendent of Insurance was not author- 
ized to revoke the license of a financially 
sound insurance company or order be- 
cause of its refusal to pay a claim against 
it without the justice of such claim hav- 
ing been passed upon by a court having 
jurisdiction. 

—The Southeastern Life recently entered North 


Carolina and has already received a promising amount 
of business from that State. 


279 


Life Insurance 


International Life-Great Southern Merger 

The special commission required under the 
Missouri law to pass upon the proposed merger 
of the International Life of St. Louis and the 
Great Southern Life of Dallas, Tex., will meet 
at St. Louis on June‘l17. Superintendent A. L. 
Harty of Missouri has invited the following 
State insurance officials to serve with him on 
this commission: Commissioner George W. 
Briggs of Texas, Commissioner A. L. Welch of 
Okl&homa, and. Commissioner Claude W. Fair- 
child of Colorado. 

It is anticipated that the pending examina- 
tions of the Great Southern Life by the Texas 
department, and of the International Life by 
the Missouri and Texas departments, will be 
completed before the date named. 

The contract between the International Life 
and O. S. Carlton provides for the payment by 
the former to the latter of 2 per cent of all 
premiums which may be collected by the Inter- 
national or its successors or assigns on busi- 
ness and policies of the Great Southern being 
taken over and reinsured by the International. 
Mr. Carlton must use his best influence to aid 
and assist the International, its successors, 
and assigns, in superintending the collection 
of premiums on such business, ‘‘but in render- 
ing such’service, Carlton shall not be obligated 
to devote thereto his entire time, or any more 
than he regards as reasonably necessary for 
the adequate supervision of such collections, 
and shall not be liable for any expenses in con- 
nection with the rendition of such service.”’ 

Another contract provides that if the ap- 
praised valuation of the Great Southern Life 
Building is less than $2,100,000, Mr. Carlton will 
be responsible for the difference, to be deduc- 
ted from the 2 per cent on premiums collected. 
Another agreement provides for the valuation 
of certain securities to be turned over by the 
Great Southern Life to the International Life. 








Niagara Life Expanding 
The Niagara Life Insurance Company of Buf- 
falo, on the occasion of issuing its fiftieth an- 
nual financial statement, publishes the follow- 
ing table showing the company’s expansion in 
the last three years: 


1916 1917 1918 
NRO cade canons o $361,183 $362,096 $378,155 
Interest earnings .... 64,452 70,191 81,691 
Premium income ..... 293,298 293,378 297,641 
Geoen aaaets cade 1,711,627 1,878,127 1,936,439 
Admitted assets ..... 1,567,055 1,724,860 1,784,616 
NOMING 6 4 ccanedouss« 1,402,589 1,491,367 1,536,371 
Surplus, capital and 
special funds ...... 117,288 197,064 202,849 
Casualty premiums ... 19,786 22,318 26,344 
Average cost of busi- 
ness per $1000..... 29 28 22 
Insurance 1917 1918 Increase, 1918 
Paid for.... $ 954,475 $1,366,350 $411,875 
In force.... 8,802,233 9,040,114 237,881 


Metropolitan Life Raises Rates 

The Metropolitan Life Insurance Company is- 
sued a circular last week to its superintendents 
and detached deputy superintendents, advising 
them that, beginning July 1 next, higher pre- 
mium rates will be charged for all forms of 
policies issued through the ordinary depart- 
ment, except whole life $5000 and special class 
policies. ; 

The premiums to be charged on new policies 
issued on or after the first of next month will 
represent an increase of approximately ten per 
cent on the death (or maturity at 85 years) 
table, of eight per cent on 20-payment life 
policies and 7 per cent on 20-year endowments. 

No change is to be made in the premium 
rates on intermediate and industrial policies. 
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ACTUARIES AT ST. LOUIS 





American Institute Holds Meeting Post- 
poned from November Last 





EFFECT OF REVENUE ACT OUTLINED 





Individual Reserves in Life Insurance Treated by 
H. W Buttolph of the American Central 


The American Institute of Actuaries held its 
eleventh annual meeting at the Jefferson Hotel, 
St. Louis, commenging Thursday, June 5, and 
continuing through Friday and Saturday. There 
was to have been a meeting held here on 
November 7 and 8 of last year, but, owing to the 
epidemic of influenza, the plans had to be given 
up. There was a good attendance last week, 
some seventy-five active and contributing mem- 
bers of the association being present. 

President C. H. Beckett in his address said: 


The transformation of the business of life 
insurance into an institution has become an 
established fact in the position which it now 
occupies in the nation’s thought and every- 
day life. It has never before been so thorough- 
ly understood that this business wields a vi- 
tal force in the economics of the nation. And 
yet, paradoxical as it might appear, there are 
grave and dangerous conditions to be met. We 
do not know, for example, that the influenza 
has spent itself. While at the present time 
there is an abatement in the disease, yet we 
cannot tell to what extent future mortality 
will be affected thereby. In any event, actu- 
aries have been profoundly impressed with this 
unexpected death strain from a single cause. 

I believe that most of us had about reached 
the conclusion that medical science had ad- 
vanced to such an extent that we might safely 
disregard the probability of a great increase 
in mortality on account of an epidemic, and it 
will be recalled that this argument has been 
presented frequently in the widespread discus- 
sions concerning a new mortality table which 
would adequately represent the mortality that 
might reasonably be expected in future years 
among insured lives. The experience we have 
had will cause us to hesitate before disregard- 
ing the probability of epidemics in our assump- 
tion concerning future mortality. 

The members of this Institute are deeply in- 
terested in all the great questions now press- 
ing for solution which have to do with the bet- 
terment of social conditions and the working 
out of involved and complex financial entangle- 
ments. There is the problem of the invest- 
ments secured by the property of our great 
transportation and public utility companies in 
which funds of the life insurance companies 
are invested and of which securities, therefore, 
the policyholders are the owners. Just now 
the Chamber of Commerce of America is asking 
the life companies what interest they may have 
in street car securities 


Treasurer B. J. Stookey submitted his report 
of receipts and disbursements, the balance 
showing that there was something like $1500 in 
the treasury. The report of Librarian E. R. 
Carter showed that the library of the Institute 
contained about 700 books on various subjects 
of interest to insurance men. 

The committee on resolutions presented a 
memorial on the deaths of members of the In- 
stitute during the past year. They were A. G. 
Portch, Virgil M. Kime, H. S. Vail and Louis 
Linzmeyer. Short sketches of the lives of all 
four of them and, their connections with the 
Institute were given. 

H. W. Curjel of the Illinois Life Insurance 
Company, Chicago, read a paper. entitled 
“Tables for the Calculation of the Cost of In- 
surance from the Amount Insured and the 
Mean Reserve Group by Attained Ages.” Mr. 
Curjel stated that in this country, where the 
legal reserve basis provides ‘for payment of 
claims at the end of the policy year, the ex- 
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pected mortality on the net amount of risk 
for the gain and loss exhibit should be cal- 
culated on the same basis. This has the effect 
of making the loss of interest to the company, 
due to the early payment of claims, reduce the 
interest profit shown in the gain and loss ex- 
hibit, the effect being similar to the fact that 
the assets of a company can neither be invested 
immediately on receipt nor be made to earn 
interests up to the moment they are expended. 

A second paper by Mr. Curjel was on “The 
Valuation in Group by Attained Age of a Com- 
pany’s Liabilities Under the Desirability Pro- 
vision of Its Policics.”’ He explained a method 
of grouping the data for a valuation of lia- 
bilities under the disability provision. 

“A Method of Estimating the Rate of Per- 
sistency’? was outlined by Percy C. H. Papps, 
mathematician of the Mutual Benefit Life In- 
surance Company, Newark, N. J. He told of 
the problems which involve an estimate of 
probable future rate of persistence, such as the 
commuted value of an agent’s renewal equities, 
and gave a comparison of the relative merits 
of different agencies so far as the retention of 
the business on their books is concerned. 

“Individual Reserves in Life Insurance” was 
treated by H. W. Buttolph, American Central 
Life. Insurance Company, Indianapolis. Mr. 
Buttolph said that life insurance has become so 
fixed upon the law of averages that the public 
refuses to see the vast difference between the 
averages of a large number of cases and certain 
of the individual cases themselves. 

H. L. Rietz, University of Iowa, submitted a 
paper on ‘Recent Developments in Pension 
Plans for Public Employees.’’ Mr. Rietz stated 
that the problems for public employees has re- 
ceived so much attention that a few of the main 
points should be considered and advice given 
relative to provisions of the plans. He told of 
investigations into the operation of existing 
funds and mentioned those of Chicago em- 
ployees, such as firemen, teachers, policemen 
and other municipal employees. He stated a 
pension system should be financed on a clearly 
defined reserve basis. Contributions should be 
held at a point insuring that the availability 
of accumulations for the purposes for which 
they are made. Pension for disability incurred 
in the direct line of duty should be paid by the 
employer. He told of the methods of meeting 
accrued liabilities and of various laws of New 
York State, Pennsylvania, Massachusetts, etc. 

F. S. Phelps followed with a paper on “The 
Revenue Act of 1918 and Life Insurance Com- 
panies.’’ He stated that it was not the purpose 
of his paper to discuss the desirability or jus- 
tice of taxing the business of life insurance in 
the manner provided in the revenue act of 
1918, but to point out the principal provisions 
of the act which affect the tax return of life 
insurance companies. This lack of economic 
justification for the ever-increasing burden of 
taxation which is being laid upon protection 
provided for dependents has been treated in 
many papers and discussions. Mr. Phelps went 
over the revenue act section by section and ex- 
plained each in detail. 

The discussion of Mr. Mead’s paper, ‘‘Mortal- 
ity Among Women,” was led by Messrs. Mar- 
shall and Bowerman. Mr. Marshall said one 
interesting question was whether or not a com- 
parison of total mortality of women with the 
corresponding mortality of men would show 
less favorably in younger companies than in 
older ones, similar methods of selection being 
used. 

On Mr. Washburn’s. paper, “Fluctuating Cur- 
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rency,”’ Mr. Stein pointed out that at the time 
Mr. Washburn’s paper was submitted the 
World War was on. Now with peace, conditions 
are different. He quoted some statistics in re- 
gard to the financial relation of the United 
States with Mexico. 

Mr. Nitchie spoke on Mr. Coler’s paper, 
“Fraternal Benefit Societies.” 

Friday’s and Saturday’s sessions were given 
over to informal discussions, notably on the 
question, “Should the New Table of Mortality 
Be Made the Basis of Premiums and Reserves?” 
conducted chiefly by Arthur Hunter, O. J. Ar- 
nold, Percy Papps and Henry Buttolph, who 
also read a “Note on Liability to Death from 
Accident.” S. L. Phelps and Montague Webb 
led discussions on the latter. 

Discussions on the topic ‘‘What Should Be 
the Ratio of the Net and Gross Amounts As- 
sumed by a Company on a Single Life?’ were 
led by George Graham and E, O. Dunlap. 

“Mortality from After Effects of Influenza”’ 
and Effect of Influenza Sequelae on Disability 
Rates’’ were discussed by Messrs. McBride, 
Patterson, Rietz and Glover. 

The election of officers for the ensuing year 
resulted as follows: President, C. H. Beckett 
(re-elected); vice-president, H. L. Rietz; secre- 
tary, C. B. Carr (re-elected); treasurer, B. J. 
Stookey (re-elected); librarian, E. L. Carter 
(re-elected); editor of The Record, D. F. Camp- 
bell (re-elected). 

George Graham of St. Louis and F."A. Phillips 
were elected to the board of governors. 


National Association of Life Underwriters 
Thirty Years Old 


The Boston Life Underwriters Association 
has voted to invite the National Association of 
Life Underwriters to hold its 1920 convention 
in the capital of New England in honor of its 
thirtieth anniversary. The national associa- 
tion was organized thirty years ago in Boston 
by the late Col. C. M. Ransom, editor of The 
Standard. 


Promotion in Central Life of Iowa 
George W. Ayres has been made vice-presi- 
dent of the Central Life Assurance Society of 
Des Moines, succeeding H. G. Everett, who re- 
signed recently. He has been manager of the 
loan department, and will continue to super- 
vise the business of that department. 


General Agent Killed in Auto Mishap 


Frank McKee, general agent of the Great 
American Life at Cherryvale, Kan., was recent- 
ly killed by his automobile turning over. Mr. 
McKee was one of the leading producers for his 
company. , . 





—tThe fact that a husband delivers a life insurance 
policy to his wife does not deprive him of his right 
to revoke the designation of his wife as beneficiary, 
and change the beneficiary under the policy. 

—The United States Supreme Court holds that the 
cash surrender value of life policies held by a bank- 
rupt, under the terms of which he can change the 
beneficiaries, is property which he could have trans- 
ferred prior to bankruptcy. It is, therefore, held that 
such policies may rightfully be claimed by the trustee. 

—An interesting address made by Rome G. Brown, 
of Grown & Guesmer of Minneapolis, before the 
National Conference of State Manufacturers Associa- 
tions at St. Louis has been printed in pamphlet form. 
Its title is “Industries and the State Under Socialism.” 
Mr. Brown is very outspoken and positive in his be- 
lief that socialism would eliminate industry and the 
State itself. 
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Term Insurance Discussed 

Wilson Williams, general agent, New Eng- 
land Mutual Life, New Orleans, has been se- 
lected to deliver the lecture course in Life In- 
surance Salesmanship this year at Tulane Uni- 
versity. In his preliminary lecture Mr. Wil- 
liams referred to the recent efforts made by 
legislators in Massachusetts to legalize pre- 
liminary term valuation and ‘to the opposition 
organized thereto by the general counsel of an 
old-established company. ‘‘His opposition,” 
Mr. Wilson said, ‘‘as well as that of the Boston 
Life Underwriters Association, was inspired by 
the desire to prevent exploitation of policyhold- 
ers insured with companies favorable to a ben- 
evolent assimilation through reinsurance 
deals of principal advantage to stockholders.”’ 
Mr. Williams continued as follows: 

It may be unfortunate for the interest of 
many good companies operating on a modified 
or full preliminary term basis of valuation that 
the preliminary term bill in Massachusetts was 
finally defeated by the legislature, after a sub- 
stitute bill was turned down by the Boston 
Life Underwriters Association as a subterfuge, 
but it would be more unfortunate, if not indeed 
calamitous, to the interest of many of the 
younger companies if this action should be fol- 
lowed by recriminatory laws in other States. 
Higher grade men or better salesmen than 
many of the representatives of preliminary 
term companies are not to be found in our 
business, and the life Underwriters Associa- 
tions of the country recognize this fact by mak- 
ing no discrimination in membership against 
them, but this can be no reason why a sovereign 
state should not uphold its ideals on life insur- 
ance principles and practice, or why the under- 
writers of that State should not co-operate to 
that end. 


New Life Mutual in Kansas 

The Great State Life of Wichita has been or- 
ganized in Kansas as a mutual company on the 
legal reserve basis. James P. Sullivan, for- 
merly vice-president of the Farmers and Bank- 
ers Life of Wichita, is the organizer and actu- 
ary. The company is selling an issue of $200,- 
000 in bonds to provide a special reserve fund. 


Educational Congress at London, Ont. 

The Life Underwriters Association of London, 
Ont., is holding an agents’ convention this 
week. W. E. Bilheimer, sales manager of the 
Franklin Life of St. Louis, will be in charge of 
the programme on the first day. On the second 
day, E. E. Reid, assistant manager of the Lon- 
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don Life, and A. Mackenzie, manager of agencies 
for the Manufacturers Life, will speak on sub- 
jects of interest to field men, and in the after- 
noon John A, Tory, supervisor of agencies for 
Western Ontario, will address the assembly, 
which will be known as an educational congress. 


London Guarantee and Accident Company 

The London Guarantee and Accident Com- 
pany, Ltd., of London, Eng., which was estab- 
lished fifty years ago, and has since been con- 
ducted most successfully, has just been ex- 
amined as to the standing of its United States 
branch by the New York Insurance Department. 

The report of the insurance department re- 
sults in the addition to the United States sur- 
plus of the company of the sum of $363,984, 
considering in the surplus the voluntary con- 
tingent reserve of $500,000, which is set aside 
by the company. The insurance department 
also added the amount of $20,294 to the admit- 
ted assets, as stated by the company. It is 
manifest from this that the company prepares 
its statements upon an_ ultra-conservative 
basis, and this is also evidenced by the fact 
that in its own statement it carries a volun- 
tary additional reserve for contingencies of 
$500,000. 

As reported by the New York Insurance De- 
partment, the company’s resources in the Uni- 
ted States now aggregate $12,046,060; its liabili- 
ties are $10,113,576, and its surplus to policy- 
holders $1,932,484. The largest item among the 
assets consists of Government, State, munici- 
pal, and public utility bonds to the value of 
$8,426,686, while the company carries a cash 
balance of over $700,000. It writes workmen’s 
compensation, employers’ liability, public lia- 
bility landlords’ liability, elevators, teams, au- 
tomobie personal accident and health, credit, 
burglary and boiler insurance. 

In their report upon the company the exam- 
iners speak very highly of it, saying, in part: 

This report shows the company to be in a 
sound financial condition * * * Since the 
last examination of the company its premium 
income has increased from $4,508,887.41 to $10,- 
064,987.48. Adequate reserves are being main- 
tained to provide for the increase in liabilities 
which necessarily attach to such a material 
growth in business. The company’s affairs are 
being efficiently and conservatively conducted 


and fair and equitable treatment has been ac- 
corded policyholders and claimants. 


The head office of the United States branch 
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is located in Chicago, F. W. Lawson being 
general manager, while the Eastern depart- 
ment, at 55 John Street, New York, is in 
charge of F. J. Walters as resident manager. 
The United States trustee of the company is 
the-Merchants Loan & Trust Company, Chi- 
cago. 


Term Policy Proves Fortunate 

In 1915 the Saxon Motor Company of Detroit 
took out $500,000 of term insurance on the life 
of Harry W. Ford, its president, on the busi- 
ness protection plan, the insurance being pay- 
able to the corporation. In 1918 the corpora- 
tion decided to discontinue the insurance, and 
although some of the insurance companies tried 
to keep the policies in force by substituting 
Mr. Ford’s wife as the beneficiary, the policies 
were allowed to lapse on October 23, 1918. Mr. 
Ford died in December of that year from pneu- 
monia. One of the companies, however, with 
a policy for $50,000 provides for extended in- 
surance on term policies. A dividend for $155 
was due on the policy, which was not applied 
for, and this automatically extended the insur- 
ance for 124 days. In consequence it was in 
force at the time of Mr. Ford’s death and has 
been paid. 


Harry Tormey of New York Life Dead 


Harry Tormey, superintendent of the mailing 
department of the New York Life, home office, 
New York, died last month. He joined the com- 
pany in the year 1889 at the age of fifteen as an 
office boy, and had therefore given thirty years 
of continuous service to that company, rising 
to the position of superintendent of the mailing 
department. He is survived by his wife and 
two daughters, one of whom is in the employ 
of the New York Life at the home office. His 
brother, Charles Tormey, is also an agent of 
the company in the West. 


Back in Business as Life Agent 
Samuel P. Lockwood of Portland, Ore.,. an- 
nounces his return to the business of life 


insurance, specializing on policies to cover 
decedents’ estate taxes, monthly incomes to 
beneficiaries and group insurance. He expects 


to place most of the business secured by him 
with the Mutual Benefit Life. 











May be the Man- 


We have General Agency open in 


PENNSYLVANIA 


for an experienced producer 


WESTERN 


Reserve Loan Life Insurance Company 
| INDIANAPOLIS, INDIANA. 
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New Phoenix Agents’ Contract 

Full-time agents of the Phoenix Mutual Life 
are hereafter to get nine renewals of five per 
cent. on annual new-paid premiums of $3000 
and over. The commission for endowment, in- 
come bond and deferred annuity contracts, re- 
quiring less than twenty premiums, is three 
per cent. The number of renewals under nine 
annuals is eight renewals for annual paid pre- 
miums of $2750 to $3000, seven for $2500 to 
$2750, and so on, down to one renewal com- 
mission for $1000 to $1250 annual paid pre- 
miums. 

After a careful study of the whole question 
of compensation the company announces its 
belief that men who are selected with great 
care and who pass rigid tests can and ought to 
be financed when necessary. The company has 
therefore prepared a standardized plan of com- 
pensation, which is a salary and bonus plan. 

There are two schedules. Under one a man 
having minimum living requirements of $1800 
per year can have a contract providing for the 
payment of $100 per month plus 20 per cent. 
of his paid premiums. The company is confi- 
dent that great success will attend its new de- 
parture. ‘‘We should be certain,’’ says the com- 
pany ‘“‘that the prospective salesman realizes 
that the life insurance business is a profession 
comparable with law and medicine and the 
ministry. It should not be undertaken as an 
experiment, nor a makeshift. We must assume 
our full share of responsibility for every fail- 
ure.”’ 


New Kansas Life Company Organizes 

The Great State Life Insurance Company of 
Wichita, Kan., has been granted authority to 
do business in Kansas. It is a mutual legal 
reserve company, organized by James P. Sulli- 
van, formerly vice-president of the Farmers 
and Bankers Life of Wichita. The company 
has been authorized to float two hundred thou- 
sand dollars’ worth of bonds, to be sold at par, 
to give the company an emergency reserve fund. 
The bonds are to be paid off from the sur- 
plus earnings of the company as it begins to 
write insurance. The company has already es- 
tablished its headquarters at Wichita. Its offi- 
cers are as follows: 

Tred Stanley, Republican national commit- 
teeman, president; W. F. Benson, former Dem- 
ocratic national committeeman, vice-presi- 
dent; J. T. Botkin, former Secretary of State, 
secretary and treasurer; James P. Sullivan, 
actuary. 


Hall Month in Lincoln National 

For the last eight years May has been known 
as Hall Month in The Lincoln National Life, 
of Indiana, President Arthur F, Hall’s birthday 
being on the eleventh day. A handsome silver 
cup, to become the permanent property of the 
agency winning it three times, has been pro- 
vided by the president. The home office agency 
in Fort Wayne, Ind., expected to win it for the 
third time this year, but lost to the North Car- 
olina agency, E. Colwell, Jr., general agent. The 
latter produced over $400,000 of written and 
paid business during the month, which feat is 
excellent, especially because May was his first 
month with The Lincoln Life. 

The company, as a whole, produced applica- 
tions for $5,632,000 and the ten largest personal 
producers averaged $90,220. 

Mr. Colwell is in his prime, being compara- 
tively a young man. Some years ago he was 
mainly instrumental in the organization and 
development of two successful legal reserve 
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companies, and managed the agency depart- 
ment of each company for a term of four years 
each, during which time he personally trained 
a large proportion of his men. Therefore, not 
only on account of his prowess as a salesman 
and agency manager, but also because of his 
large ability and wide experience as a sales- 
men instructor, the company feels fortunate in 
securing him as State manager for North Car- 
olina. In connection with his position as State 
manager, he has agreed to conduct a training 
school for salesmen; the first of which under 
his leadership will be held at Fort Wayne in 
July next with an enrollment limited to not 
more than eighteen selected men. 





Vest Pocket Life Agents Brief 


The eleventh annual edition of the Vest 
Pocket Life Agents Brief has just been 
issued by The Spectator Company, New York. 
It contains schedules of premium rates, policy 
provisions, net cost of insurance, and cash sur- 
render values of one hundred and twenty- 
seven life insurance companies, and is a very 
handy and handsome reference work. Although 
it embraces 366 pages of useful information, it 
can be carried, as its name implies, in the vest 
pocket. 

The book is completely indexed, but its con- 
tents may be briefly summarized as follows:— 
Premium Rates—participating and non-partici- 
pating, ages 20 to 65 for whole life, 15-pay- 
ment life, 20-payment, 10, 15, 20-year endow- 
men, 10-payment, 20-year endowment, and 10 
and 20-year term policies. 

Information is also given for the easy compu- 
tation of semi-annual and quarterly rates, and 
tables of net annual premiums, American ex- 
perience table, at 3 per cent and 3%, are also 
included. Policy provisions cover dividends, 
incontestability, loans, occupation, disability, 
non-forfeiture provisions, reinstatement, grace, 
residence and travel, and women. 

There are tables showing net cost of insur- 
ance, presenting premiums less_ dividends, 
given comparatively for ten years—1910 to 1919. 

The cash surrender values are presented for 
ordinary life, 20-payment life, and 20-year en- 
dowment policies. In addition, the reserve ba- 
sis now used by each of the companies is shown, 
and there is also a table showing the financial 
standing of the companies. This book is well 
printed on very thin paper, so that its 366 
pages and cover are but three-eighths of an 
inch thick. 


Life Insurance Counsel Dinner 

The Association of Life Insurance Counsel 
held a dinner at the Congress Hotel, Chicago 
on Tuesday. The speakers were George T. 
Page, United States Circuit Judge at Chicago, 
and president of the American Bar Associa- 
tion; Charles E. Kremer, the Chicago admiralty 
lawyer and Dan W. Sims, general counsel of 
the Lafeyette Life. 


Calvin R. Ledbetter Dead 


Calvin R. Ledbetter, of the firm of Price 
and Ledbetter, Arkansas, State agents of the 
Union Central Life of Cincinnati, died last 
month at Little Rock as the-result of an oper- 
ation. His loss is considered a great one in the 
Southern insurance fraternity. 


—The Gulf Coast Life Insurance Company, of Gulf- 
port, Miss., reports excellent renewals and prompt 
payments by borrowers, business good, and outlook 
most satisfactory. 
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WOODMEN OF THE WORLD 


License Revoked by Kansas Commis- 
sioner and Later Reinstated 





ORDER CLAIMS DAMAGE TO ITS BUSINESS 





Threatens Suit Against Superintendent Unless 
Equal Publicity is Given to Retraction of 
Official Action 
The Woodmen of the World of Omaha, Neb., 
after being suspended in Kansas for a week, 
has now been reinstated and is doing business 
as before. The correspondence between Frank 
L. Travis, Superintendent of Insurance of Kan- 
sas, and W. A. Fraser, sovereign commander 
of the Woodmen of the World, indicating the 
reasons upon which the original action was 
taken, together with. the Woodmen’s protest 
thereon and the ultimate withdrawal by Mr. 
Travis from the position taken up by him, is 
shown in the following correspondence: 
Frank L. Travis, Superintendent of Insurance, 
Topeka, Kansas. 
Dear Sir.—It is needless to say I was aston- 
ished when I received a telegram with your 


name attached to same, notifying me that our 


license to do business in Kansas was suspend- 
ed pending settlement of the Gilliland and 
Lady claims, and asking that we notify our 
representatives to cease doing business forth- 
with. 

Now, Mr. Travis, we don’t want to have any 
controversy with your office, but I deny you: 
authority to cancel our license on the grounds 
set forth in your telegram, and I do not intend 
to notify our representatives to cease doing 
business in Kansas, because I am thoroughly 
convinced that you have attempted to exceed 
the authority of your office, and we are willing 
to go into court rather than have our rights 
taken from us without due process of law. 

I fail to find in any of the Kansas laws -any 
power vested in the Insurance Commissioner's 
office to act as a collecting agency on insur- 
ance claims. We are amply able to pay every 
maturing claim against our society, but we re- 
serve the right ourselves to determine whether 
claims are legal or binding on us or not, nd 
should our judgment be contrary to the ideas 
of the beneficiaries, or those interested in the 
certificate, then they have the right to ap- 
peal to the courts for redress and, should the 
courts decide against us, we shall gladly com- 
ply with whatever judgment may be rendered. 

Your action,, to say the least, is autocratic. It 
is just such attempted usurpation of power that 
is bringing to this country the bolshevikism 
that business men are trying so hard to com- 
bat. With one swoop of the pen you attempt 
to destroy a business that has cost us hundreds 
of thousands of dollars to build up, without a 
hearing, without any particulars, except that 
probably the parties interested in the insur- 
ance claim are either influential politically, or 
personal friends of yours. There isn’t a court 
in the country which will approve such attempt- 
ed usurpation of power, and while, as I 
stated above, we don’t want any trouble with 
your Department, we are certainly not going 
to sit idly by and permit you to destroy our 
organization without having our day in court. 

I herewith submit for your consideration a 
recent decision rendered in Missouri covering 
the exact ground that this case does. We have 
no doubt but what the courts of Kansas would 
take exactly the same position-as the Missouri 
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courts and many other courts have done in 
other States. In conclusion let me state the 
Lady claim had already been approved before 
your telegram was received, but, as-~- stated 
above, we reserve to ourselves the right to in- 
vestigate and determine the legality of a claim. 
We deny to your office the right to tell us that 
we must pay claims that we believe illegal, all 
of which is fraternally submitted. 

Truly and fraternally yours, 

M. A, Fraser, Sovereign Commander. 


(Note: Decision above referred to.) 


Insurance Commissioner—Without Power to 
Compel Payment of a Claim on the Threat of 
Cancellation of License. 

The Insurance Commissioner directed the re- 
lator to pay a certain claim made against it 
by the International Insurance Company, and 
that if they failed to do so within ten days the 
license and authority of the relator, the United 
States Fidelity and Guaranty Company, to 
transact business in the State of Missouri 
would be revoked. The relator refused to pay 
the claim without a judicial determination of 
the same, on the ground that the act of the 
Insurance Commissioner would deprive the 
courts of their legitimate and exelusive con- 
stitutional and statutory jurisdiction in the 
matter, and that the Insurance Department 
had not judicial power, and its attempt to ex- 
ercise the same would deprive the relator of 
its property without due process of law. A 
writ of prohibition was applied for to prevent 
the Insurance Commissioner from revoking the 
license. The court held that the Insurance 
Commissioner must be in possession of infor- 
mation that the company to be supervised is 
unsound financially, and that if the company is 
a going concern and possesses financial abili- 
ty to transact business, then it is:not contem- 
plated that it shall be subjected to official es- 
piunage. There was an absence of any showing 
that the company was insolvent, but there was 
affirmative evidence to the contrary. There 
was no evidence of inability to pay, but a 
denial of liability to pay the claim in question. 
The construction of the law contended for by 
the Insurance Commissioner would result in 
the transformation of the Insurance Depart- 
ment into a collection agency. 

State ex rel. U. S. Fidelity & Guaranty Co. 

Harty, Supt. Ins. 208 S. W. 835 (Mo.). 





(Telegram) Topeka, May 17, 1919. 
To Woodmen of the World, Omaha, Neb.—In 
view of your statements relative to Lady and 
Gilliland claims and failure to receive telegram 
from this Department, your suspension is re- 
voked.— FRANK L. TRAVIS, Supt. of Insurance. 

(Telegram) Omaha, May 19, 1919. 

Your unlawful cancellation of our license to 
do business in Kansas and publicity due to the 
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same has damaged our society at least one 
hundred thousand dollars, Unless equal pub- 


licity is given acknowledging your attempted : 


illegal usurpation of power, we will institute 
suit against you officially and _ personally 
for the full amount of our damage. 


W. A. FRASER. 





To Field Men and Camp Clerks of Kansas. 


Esteemed Sovereigns.—There appeared an 
article in the daily press of Kansas, stating 
that the Insurance Commissioner had _ sus- 
pended our license to do business in the State. 
This has caused hundreds of our field men, 
camp officers and’ active members to write me 
for the particulars, and in order that you may 
have the facts of the case, I am enclosing here- 
with a copy of my letter to Commissioner 
Travis. In reply thereto, he revoked his pre- 
vious action. I am also enclosing a copy of 
a wire which I addressed him on the subject. 

In view of the adverse_publicity which this 
unfortunate decision of your Insurance Com- 
missioner has caused, I will ask that you call 
the true condition of affairs to the attention of 
your local editor, and I have no doubt he will 
feel disposed to place the general public right. 

Appreciating your interest in this matter and 
thanking you for your action as suggested 
above, I remain 


Truly and fraternally yours, 
M. A. FRASER, Sovereign Commander. 


Dating Back of Policies Alleged 


Life insurance companies have been in- 
formed by the Kansas Insurance Department 
that they must not date back their policies so 
that the age of the insured is actually changed. 
It is stated that several cases have come to 
light recently of agents attempting to sell poli- 
cies to old policyholders at the same rate that 
the older policy carried. In one instance, it 
is alleged, the agent offered to write a policy 
for a man aged fifty-two at the rate which he 
should pay at forty-two years. But there was 
a lien attached to the policy which provided that 
any dividends and earnings accrued to the poli- 
cy should go to the company until the difference 
in the premiums was made up in full. If death 
came this lien would apply to the policy. 

The Kansas Insurance Department has direc- 
ted the companies to take up all of these poli- 
cies and that the agents must not attempt to 
sell any sort of policies which in effect date 
back the policy to change the age of the in- 
sured. 


—The Globe Indemnity Company is entering Tennes- 
see as a result of the passage of the Workmens Com- 
pensation Law, and has appointed McRae & Stewart of 
Chattanooga its géneral agents. 
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NEW YORK SURVEYS 


The Wicked Special.— An _ interesting 
story has been floating around the street in 
regard to the specials who, when called in for 
a consultation, gathered after the business of 
the day and held their own private conference 
in regard to salaries, with the result that the 
company found itself obliged to advance the 
salaries of some four or five of the specials. 
Knowing how guileless the special is, one 
would hardly have thought that he was equal 
to this form of conspiracy, but it still shows 
the possibilities in certain branches of the 
business. Incidentally, it is in line with what 
is taking place in another country by not 
merely the specials but whole staffs, which are 
forming organizations for the purpose of 
group dealing in regard to salaries, etc., with 
the management. 

The Crime of Arson.—The crime of 
arson is one of the most difficult to prove of 
any criminal offenses, which is perhaps one of 
the reasons why there is a steady attempt on 
the part of certain individuals to profit by a 
self-set fire. In a territory, however, that is 
as carefully guarded. by the fire department 
as is New York city, probably the majority of 
these fires are caught before they do much 
damage. The report of last Sunday empha- 
sizes this point, where, in a certain property, 
there were three separate and distinct fires 
found by the department when they arrived. 
These were, respectively, in the basement, on 
the first and on the second floors, and yet the 
fire was caught so quickly that but slight dam- 
age was done to either building or contents. 

The Insurance Society.—The hewly- 
elected officers and executive committee held 
a meeting on Tuesday last to plan the work 
of this society for the coming year. The work 
as outlined plans for the junior and inter- 
mediate years in the fire insurance courses of 
the Insurance Institute of America. As 
sketched out there will be lecture courses of 
twenty lectures each. If there is sufficient de- 
mand it is hoped to give these courses not 
merely on Manhattan Island but in Brooklyn, 
and possibly in Newark. A new feature will 
be the attempt to give a course in casualty in- 
surance of some twenty lectures. This will be 
in charge of the Casualty and Actuarial So- 
ciety, whose members will co-operate to the 
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fullest extent in giving this course. Some 
interesting individual lectures are planned, 
due announcement of which will be made 
when the parties have been consulted. 


Mexican Oil.—Interest in the status of 
this type of oil arises not from its value as 
an investment proposition but in its hazard 
from a fire standpoint. Information on the 
street has been received to the effect that a 
good deal of it is coming on to the market 
and at a price which enables it to compete with 
soft coal. The material is so thick that it 
must be heated before it can be used, and this 
calls for special apparatus and additional spe- 
cial care in handling the oil. While not many 
fires can as yet be traced to this condition, 
nevertheless it is a threatening menace, and 
the use of this oil and the kind of installation 
should be carefully reported on when found. 


Prohibit Smoking by Employees.—In the 
suggestion for reducing the fire waste, which 
suggestion is emphasized by the present atti- 
tude of the police department, which is mak- 
ing a special drive to reduce smoking in fac- 
tories, one can but wonder whether the abso- 
lute prohibition is the way to handle this 
problem. Is it not the better way to make 
some provision for smoking, say at stated 
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intervals, and to have a special room in the 
factory where this may be done? It has been 
tried in some plants, and is proving more 
efficacious in preventing concealed smoking 
than the absolute prohibitive method. In re- 
gard to fire prevention, the present rules 
against smoking by the Industrial Commission 
and other bodies happen to be rules which 
are enforced by the courts, and yet a large 
amount of smoking is discovered by insurance 
inspectors in the making of their rounds. The 
American people like prohibited things, and 
perhaps we shall make greater progress if we 
place the smoking matter on a different basis 
than that of absolute prohibition. 


CHICAGO AND THE WEST 

Naghten Agency has Annual Meeting.— 
The local and general agency of John Naghten 
& Co. gave an annual dinner last week to the 
male office employees and brokers at the IIli- 
nois Athletic Club, followed later by a theater 
party. The next day the female employees 
were the guests of the firm at a luncheon at 
Marshall Field’s, followed by a matinee party 
the same afternoon. 


E. W. Law Returns to His Old Post.— 
Elwyn W. Law, underwriting supervisor in 
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the Western department office of the Royal, 
resumed his underwriting duties last week, 
after having spent several months in France 
with General Daws’s engineers. 

T. E. Gallagher Takes Automobile Trip. 
—T, E. Gallagher, general agent of the West- 
ern department of the A®tna Fire, and Mrs. 
Gallagher, left last week for an automobile 
trip to Eastern points. They arrived in Hart- 
ford on June 12 for the centennial celebration 
of the company. 


J. W. Wedell Makes New Connection.— 
John W. Wedell, formerly sprinkler inspector 
for the Wisconsin Inspection Bureau, and who 
recently returned from a year’s service in 
Italy, has gone with the Underwriters Service 
Association at Chicago. 


Insurance Accountants Organize a Club. 
—The chief accountants of the various fire 
insurance offices in Chicago met last week at 
the Fort Dearborn hotel, completed their or- 
ganization and elected officers for the ensuing 
year. Their organization is known as the 
Fire Insurance Accountants Club. 


—A pamphlet with a lurid cover representing a man 
feeding the fiery dragon by shoveling dollars from his 
safe is the sixth annual report of the State Fire 
Marshal of Kansas. 
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LOCAL AGENTS MEET 


N. Y. State Association Holds Thirty- 
Seventh Annual Reunion in Syracuse 








ADDRESS BY F. W. DAY, OF ROYAL 





Changes and Developments in World of Insurance 
of Last Four Years Outlined 


The New York State Association of Local In- 
surance Agents held its thirty-seventh annual 
meeting on Tuesday and Wednesday of this 
week in Syracuse. F. W. Day, manager, Royal 
Insurance Company, who delivered one of the 
principal addresses, took as his subject the 
changes in the world of insurance in the last 
four years. 

He noted that there has been a constant lev- 
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elling of rates going on so that here in the 
East at least the so-called ‘‘preferred’’ class is 
nothing like as prominent or disturbing an ele- 
ment as it was, and that under existing laws 


. and conditions this process bids fair to con- 


tinue. This, Mr. Day considered, was in the 
best interests of the business, although he re- 
called that with any reduction in the average 
level of rates on profitable classes there must 
go an average increase on those that are un- 
profitable, otherwise the average rate will 
quickly drop below the profit point. In this di- 
rection the wise agent will co-operate with his 
companies by taking the time and pains to 
properly explain this phase of the situation to 
his clients. Mr. Day continued: 


CONTROL OF BUSINESS 


Agents have quite generally adapted them- 
selves to the conditions of financial control of 
local manufacturing enterprises, and have put 
themsélves in position to secure large amounts 
of insurance on local industries they would 
otherwise have lost; they have had a constant- 
ly growing degree of co-operation on the part 
of their companies in accomplishing this, and, 
as the ability of the agent to serve has devel- 
oped so has the willingness of those controlling 
the insurance to place it through agency chan- 
nels been demonstrated, until it has come to 
pass that over-head writing—that once growing 
menace of the American agency system—is 
rapidly disappearing. 


SPRINKLERED RISKS 
Owing to conditions prevailing during the 
past three years the installation of automatic 
sprinklers in manufacturing plants was re- 
duced to a minimum, but with the gradual res- 
toration of normal manufacturing conditions 
this form of protection will receive impetus 
and the wide-awake and well equipped agent 
will be ready to give the required service to 
his customers, and in most cases will hold the 
business. In this direction agents will find 
their companies more than ever ready to as- 
sist them. 
SCHEDULE RATING 


The orderly processes of schedule rating have 
been badly interfered with through the deple- 
tion of the inspection staffs of the various rat- 
ing organizations, due to the war, but this con- 
dition will be gradually overcome, and this 
most important factor in our business will soon 
become normal. The wise agent will continue 
to give this phase of the business the attention 
its importance warrants, for it should not be 
overlooked that, notwithstanding all the de- 
fects that may be charged against it, the sched- 
ule is the only defensible method of measuring 
the rate. 


DETAIL OF HANDLING BUSINESS NOT 
LESSENING 


It cannot be said that since I last addressed 
you there has been any appreciable 1 ssening 
of the detail necessary in handling our busi- 
ness—rather, due to extraordinary conditions, 
has it been on the increase—but it is to be 
hoped, now that conditions have again become 
normal, that some attention will be given to 
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this important subject. It must be a fact that 
in many directions there could be a modifica- 
tion of requirements that would materially help 
toward the smoother and easier handling of 
the business by both company and agent with- 
out destroying efficiency or jeopardizing safety. 


TRIBUTE TO JESSE S. PHILLIPS 


It has been a fortunate thing for our business 
that during the past four years its supervision 
on behalf of the people of the State, has been 
in the hands of so competent and judicially 
minded a man as the present incumbent—Hon. 
Jesse S. Phillips—so that to-day the relations 
of the Insurance Department of New York State 
to companies and agents may be said to be in 
a very satisfactory condition. Sworn to pro- 
tect the interests of the public, he has never- 
theless at all times also been mindful of the 
welfare of the insurance companies, with the 
resuit that it may be said that to-day there is 
a better and clearer understanding than ever 
before of the mutuality of interest that exists 
between institutions that, through their finan- 
cial soundness and skillful management, fur- 
nish insurance protection and indemnity on 
the one hand and the great insuring public of 
the State on the other. 


For a Crum & Forster Building 


Interests identified with Crum & Forster, gen- 
eral insurance agents, have made arrangements 
for the completion of the twenty-story office 
building on William and John Streets, built 
above the west side subway station at that 
point, and communicating directly therewith. 
Crum & Forster plan to occupy the first six 
stories of the premises. 

The present two-story, basement and sub- 
basement building was erected some time ago 
from plans filed and approved prior to the 
passing of the new zone law. 
were made at the time of the building of the 
subway for the completion of the structure, but 
owing to restrictions, due to war conditions, 
it was impossible to proceed with the work at 
that time. It is the last high office building 
that car be erected in this locality without the 
offset required by the zone law._ The building 
will be one of the few in the city having an 
unbroken area, the entire renting space being 
free from supporting columns. It will have a 
net space of 9034 square feet on each floor on 
a plot of 11,769 square feet. 

Plans are now being prepared by Frank H. 
Quinby, the architect, and the management will 
be under the supervision of Charles B. Van 
Valen, Inc. 


Agent’s Key to Fire Insurance 
I have ‘“‘The Agents Key to Fire Insurance,” 
finding it most useful and valuable, and it is 
well worth.the price I paid for it in June, 1917. 
I have recommended it to several of my agent 
friends here.—E. S. Allaire. 
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HEARING ON SURCHARGE 





Insurance Commissioners’ Special Com- 
mittee Gives Audience in New York 





PROMINENT UNDERWRITERS PRESENT 





Prolonged Discussions Involve Losses as Well as 
Expenses 

On Monday, June 9, the special committee ap- 
pointed by the National Convention of Insur- 
ance Commissioners to deal with the proposed 
rescission of the 10 per cent surcharge added 
to fire insurance premiums to help provide for 
excessive wartime expenses gave a hearing at 
the Hotel Astor, New York, which was attended 
by a number of prominent fire underwriters, 
as well as by some fifteen or more State insur- 
ance Officials. 

The commissioners’ committee consisted of 
Joseph Button of Virginia, chairman, J. S. 
Phillips of New York, J. R, Young of North 
Carolina, A. L, Harty of Missouri, F. H. Hardi- 
son of Massachusetts, F. H. Ellsworth of Michi- 
gan, and J. G. Brown of Vermont. 

The committee of underwriters embraced C. A. 
Ludlum, of the Home of New York; Edward 
Milligan, of the Phenix of Hartford; James 
Wyper of the Hartford Fire; H. A. Smith, of 
the National of Hartford; Frank Lock of the 
Atlas; Sheldon Catlin of the Insurance Com- 
pany of North America, Philadelphia, and P. D. 
McGregor of Chicago, Western manager of the 
Queen of New York. 

Among the other underwriters present were: 
J. J. Hoey, second vice-president of the Con- 
tinental of New York; F. H. Hawley, president, 
and J. W. Crooks, auditor and treasurer, of the 
Ohio Farmers, Leroy, Ohio, and Col. Walker 
Taylor, a prominent North Carolina loeal agent. 


UNDERWRITERS PRESENT CASE 


C. A, Ludlum, vice-president of the Home of 
New York, introduced the case on behalf of the 
fire underwriters and requested Mr. Doyle of 
the National Board of Fire Underwriters to 
read an argument favoring the retention of 
the 10 per cent surcharge placed upon fire in- 
surance premiums generally to aid in covering 
the additional expense of conducting the busi- 
ness due to conditions caused by the war. It 
was set forth that the National Board of Fire 
Underwriters has nothing to do with the con- 
struction of premium rates and that the sur- 
charge was not generally regarded as being a 
part of the premium rates, which are fixed, as 
customarily, according to classes and hazards of 
risks, but is merely an additional sum collected 
to offset the increased cost of conducting the 
business. 

Mr. Doyle proceeded to tell of the-increased 
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expenses in various directions which had led 
to the addition of the surcharge and to the 
continued existence of the conditions which 
had caused this action. He claimed that the 
companies are entitled to and must receive 
just compensation for the risks assumed by 
them, and that this is as much in the public 
interest as in the interest of the companies 
themselves. He proceeded to show that with- 
out the collection of the surcharge in 1918, 
which was roughly estimated at $25,000,000, the 
companies tabulated by the National Board of 
Fire Underwriters would have shown a con- 
siderable underwriting loss instead of the 
small profit of 1.89 per cent. The margin of 
safety, he showed, was none too great, even at 
the valuations of securities fixed by the Insur- 
ance Commissioners, and if actual valuations 
had been used the surplus funds of many com- 
panies would have been reduced. Unless the 
surcharge is continued, Mr. Doyle expressed 
the opinion that most companies would experi- 
ence an underwriting loss in 1919. 


LOSSES AND EXPENSES 


Commissioner Young of North Carolina raised 
the question as to the comparative loss ex- 
perience and voiced the opinion that if the com- 
panies experienced lower losses they could af- 
ford to pay higher expenses without increasing 
premiums. However, Mr. Doyle and other 
representatives of insurance companies took 
issue with this contention in general, and par- 
ticularly as it might relate to the experience 
in any one State. 

Speaking generally, their position on the sub- 
ject was that the rates were made in various 
parts of the country according to schedules 
adopted, and that a favorable or unfavorable 
experience in any particular section through a 
period of years would be reflected in the regu- 
lar rates, without regard to expense considera- 
tions. 

Naturally there are fluctuations in the losses 
experienced, even in normal times, which are 
treated according to the customary methods of 
giving consideration thereto in connection with 
rate-making. 

The surcharge has been very seldom chal- 
lenged by the public, most policyholders recog- 
nizing its necessity and moderation. 

It is now calculated that the Federal taxes 
alone, paid or to be paid in 1919, will more than 
exceed all taxes paid in 1918, and it was stated 
that the unpaid taxes estimated in preparing 
the loss annual statements were wholly in- 
adequate to meet the taxes imposed under the 
new law. When the statements were compiled, 
a tax of 1% per cent on premiums was expected. 
Instead, several different taxes were levied. 


The surcharge was imposed to meet the ab-. 


normal conditions, which are still continuing, 
and in some respects in greater degree than 
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when the additional premium was first charged. 
The surcharge is effective in nearly all the 
States, there having been any material objec- 
tion to it in only a few of them. 


WAR RISKS HELPED LAST YEAR 

It was explained that the more favorable loss 
ratio in 1918 was due to considerable amounts 
of profitable war business. It was also stated 
that the companies are lenient in the applica- 
tion of the co-insurance or reduced rate clause 
in cases of advancing valuations, and Mr. Lock 
stated that it, frequently happens that partial 
loss estimated at, say, 50 per cent will run up 
to 75 per cent or 80 per cent because of the high 
cost of materials, ete. Mr. Lock further 
analyzed the situation by stating that the ex- 
pense ratio for 1919 would far transcend that of 
1918, and would thereby add at least 5 per cent 
on the average to the cost of doing business. 

Mr. Milligan, in answering Commissioner 
Young, took the position that there was no re- 
lation between a decline in loss ratio and an 








“all kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
§ CHAS. W. DISBROW, President 
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increase in expense ratio. If the loss ratio 
falls, rates will be considered from that stand- 
point; but without regard to that, the sur- 
charge is made to cover increased expenses. 
Superintendent Phillips of New York readily 
conceded that if the surcharge was justified 
when it was first put into effect, because of ab- 
normal. conditions, it is still justified, as the 
abnormal conditions still continue with us. Mr. 
Wyper dwelt upon the fact that the reserves 
constantly increased with an increasing busi- 
ness, and that they are never actually released 
except in the case of a declining business or 
the retirement of a company, and Mr. Lock 
further elaborated this situation by showing 
that on an increasing business the loss and 
expense ratios were relatively low, whereas on 
a decreasing business they worked out higher. 


SURCHARGE NEEDED BY SMALLER com. 
PANIES 

From data supplied by Commissioner Young, 
Mr. Ludlum showed that in North Carolina the 
average rate had decreased, and claimed that 
rates will seek the lowest level. The sur- 
charge, he maintained, was necessary to furnish 
the certainty of payment of losses by the com- 
panies. This, it was stated by various speakers, 
applied particularly to the smaller companies, 
as the larger ones might be able to work 
through the situation without becoming bank- 
rupt. 

H. A. Smith called attention to the fact that 
forty-six companies out of one hundred and 
eighty showed underwriting losses in 1918. 

In order to emphasize the necessity for the 
surcharge, he quoted the figures of his own 
company, which made an underwriting profit of 
$421,000 in 1918. However, his company col- 
lected under the surcharge about $700,000, so 
that without the surcharge its underwriting 
operations last year would have resulted in a 
net loss of about $280,000. Mr. Ludlum esti- 
mated that the surcharge produced last year 
for all companies about $25,000,000, and that 
without it there would have been an under- 
writing deficit of, say, $10,000,000. 

Mr. Miligan accentuated the fact that the 
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conditions confronting the companies in 1919 
are what have to be considered now. The com- 
missioners have heretofore decreed that the 
companies might use certain valuations of 
securities, which might be styled arbitrary, but 
that the collection of the surcharge is much 
more important to most companies than the 
question of valuation of securities. More com- 
panies could get along without the commis- 
sioners’ valuations than could get along with- 
out the surcharge; there are many to which it 
is essential. 

P. D. McGregor related his experience in con- 
nection with putting the surcharge into effect 
in various States, and spoke very convincingly 
in favor of the retention of the surcharge. 

There was much discussion as to the bearing 
upon the current question of the losses ex- 
perienced, either general or in particular States, 
the underwriters asserting that the question of 
losses was given due consideration in the mak- 
ing of schedule rates without regard to the sur- 
charge; in fact, Mr. McGregor said that the 
losses and expenses are two entirely separate 
things, not to be talked of in the same breath, 
and that the surcharge was not considered a 
part of the rate, but was necessarily treated as 
a part of the premium. 


MISCELLANEOUS MATTERS 

President F. C. Buswell of the National Board 
of Fire Underwriters presented some data as to 
the small profit on the business of last year. 
which was calculated only on the fire and light- 
ning transactions. 

Col. Walker Taylor made an interesting talk 
and summarized the situation from the agents’ 
viewpoint, by stating that his customers said 
that fire insurance is the cheapest thing they 
buy. 

Monday’s session closed with an address by 
the Assistant Attorney General of Missouri, 
who vigorously assailed the insurance companies 
because of their alleged non-responsiveness to 
his requests for information. 

On Tuesday the committee decided to call 
upon the companies for further information 
upon certain points, and to meet again at the 
Hotel Astor, New York, on August 4. 
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Fire Insurance 


New Reinsurance Co. in Illinois 

The National Reserve Insurance Company of 
Illinois has completed its organization, and has 
been licensed by the Insurance Department. 
For the present its operations will be confined 
to reinsurance. It was organized by interests 
connected with the Dubuque Fire and Marine, 
having largely the same officers. N. J. Schrup is 
president, George W. Myers, vice-president; 
S. F. Weiser, secretary; Spencer W. Waring, 
assistant secretary, and C. J. Schrup, treasurer. 
The directors include James M. Newburger, 
Peter P. Kransz, and Arthur J. Rathje of Chi- 
cago, with N. J. Schrup, R. J. Cullen, George W. 
Myers and A. F. Frudden. The stock was sold 
at $220 a share, $20 going to cover the organiza- 
tion expenses, leaving $300,000 capital and $300,- 
000 surplus. The legal work of the organiza- 
tion was done by Philip J. Maguire of Maguire, 
Mooney and Castagnino, Chicago. 


FEtna of Hartford Celebrates Centennial 


To-day the A®tna Insurance Company of 
Hartford is celebrating its centennial. It has 
prepared a handsome book dealing with the 
history of that great company, and is holding 
a reception at which the Western and Pacific 
managers, Assistant Secretary Ives of Chicago, 
and Marine Manager Harry Durbrow, from San 
Francisco, will be present. Numerous prom- 
inent underwriters, tna stockholders, mem- 
bers of the National Board of Fire Under- 
writers, officers of local fire insurance com- 
panies, and city officials have been invited, 
and it is expected that a large number will 
pay their respects to the officers of the tna 
and wish the company all success as it begins 
its second century. 


Hartford Fire Increases Capital 

The business of the Hartford Fire of Hart- 
ford, having been growing very rapidly, it has 
been decided to increase its capital from $2,- 
000,000, to $4,000,000, selling the new stock at 
$150 a share, so as to add $1,000,000 to the sur- 
plus. The last quotation of Hartford stock was 
$855 a share, so that the privilege of buying at 
the selling price will constitute a handsome 
melon. It is figured that the increas d stock 
will be held at about $600 a share. 








American National of Omaha 

The American National Insurance Company 
of Omaha is being organized by W. H. Ahman- 
son, formerly assistant manager of the Colum- 
bia Underwriters. 

The company will have a capital of $1,500,- 
000, with an equal amount of surplus, and ex- 
pects to start writing business about Septem- 
ber 1. 


Oliver J. Eggert Dead 


Oliver J. Eggert, former president of the Buf- 
falo Insurance Company, died last week. Elec- 
ted secretary of the company in 1874, he served 
in that capacity for twenty-four years, being 
elected to the presidency in August, 1898. He 
was president of the Buffalo for nine years, 
retiring in 1907, but continued to serve as a 
director up to the time of his death. 


Reliance of Philadelphia 


The latest sale of stock of the Reliance In- 
surance Company of Philadelphia was one at 
auction on April 30, 1919, the price having been 
$60.50 per share. The last previous sale re- 
ported was in May, 1918, at $50 per share. 


Casualty, Surety, Etc. 


As to Waivers By Agents 


Luther E. Mackall, vice-president of the Na- 
tional Surety Company, submitted yesterday 
to every insurance company in the United 
States a method for avoiding the dangers made 
possible by the recent Sykes vs. Sperow deci- 
sion of the Oregon Supreme Court. The deci- 
sion legalized oral waivers, by agents, of con- 
ditions in insurance policies without home of- 
fice confirmation, although the policies con- 
tain a provision that no condition or provision 
may be waived except with the written consent 
secured by the president or a vice-president of 
the issuing company under the corporate seal. 

The decision, which was made last March, 
in effect, permitted thousands of insurance so- 
licitors, of limited knowledge and training, to 
make financial agreements totalling millions 


of dollars every year without authority. De- 


claring that this decision “‘strikes at the funda- 
mental right of an insurance company to make 
a contract,’’ Vice-President Mackall suggests 
that the following provision hereafter be em- 
bodied in insurance policies on bonds: 

The authority of the general agents or spe- 
cial agents of this company, including the agent 
issuing or countersigning this bond or policy, 
is limited to securing applications for surety 
and fidelity bonds and policies of burglary in- 
surance and to the execution or countersign- 
ing of the same where written authority is 
given therefor, and for the collection of pre- 
miums upon such executed bonds and policies. 

The authority of all attorneys-in-fact for 
this company is limited to the acts to be per- 
formed as set forth in the power appointing 
such attorney-in-fact. 

This Rider to be attached to and form a part 
of bond or policy No. sexecuted 
by the company, to 


—The New Jersey Insurance Company announces 
that its Pacific Coast department is now in the hands 
of Seeley & Co., 140 Sansome street, San Francisco. 
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(Condensed from Statement to U.S. Treas. Dept. ) 


$2,770,083 . 82 
1,288,016.46 
1,000,000. 00 

482,067 .36 


Admitted Assets... 
Lia. and Reserves. 
Se ate 
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Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 
Surety and Fidelity Bonds, 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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Fidelity and Casualty Raises Rates for 
Health Insurance 
The Fidelity and Casualty Company of New 
York announces the following changes, effective 
June 16, 1919, in health insurance rates on new 
business: 


LIFE-INDEMNITY DISABILITY POLICY 


A SPECIAL 
Old New 
Rate Rate 
PAROS TA OU ois. koe ace Owe haces 6 $60 $65 
ge | ee A a ee 70 75 
PREFERRED 
PRS BRI 56 eis gl aeaisalorea $65 $70 
PATER IR Go 5-6 bs -kcorw geen 8 Soe 75 80 
OrvDINARY 
PRON SOBs sek ds seas $80 $85 
PED Wee eh hich oe eke ceueas 90 95 
PROGRESSIVE LIFE-INDEMNITY DISABILITY 
POLICY 
A SPECIAL 
Old New 
Rate Rate 
Rear IOEe. 3 cise Shwe kes $75 $90 
POR POND 6 5 usta ose S.ceeuieaices 85 100 
PREFERRED : 
PES MBER coh v5 Saya bic ss Osis $80 $95 
FES! GION Tos ekinctos Sete ase 90 105 
ORDINARY 
Res TR SD oct ic. inaenn $105 $120 
PP I cigs a als at aisa secre 115 130 
THE DISABILITY POLICY 
A SPEcIAt 
Old New 
Rate Rate 
Pipes R665 ss bik seein aioe a eats $100 $110 
PER GOO inG 5:56 ba eee aa aes 120 130 
PREFERRED 
PRP MIDE a 6c loo aes lewyaie eosin are $105 $115 
PB OD oo 5 wb. 05 Since eeloreeeine 125 135 
OxDINARY 
AGES MA RGD i aes! co ca ee $135 $145 
Fe | Ca ar ae nh 155 165 


Increases effective August 1, 1919, on renewals- 
accident insurance rates unchanged. 

These increases, the company states, are un- 
avoidable, adding: 


It is well known that for many years a heavy 
underwriting loss on health insurance has been 
suffered by the companies generally. The un- 
usually bad experience last year due to the 
influenza epidemic emphasized the necessity of 
some action and destroyed the hope that the 
condition would in some way correct itself. 
We had to choose between deliberalizing the 
contract and increasing the price. For the 
Fidelity and Casualty there could be but one 
decision of this alternative. We followed the 
sound business rule: ‘Not down to a price, 
but up to a quality.” 

That the price of disability insurance MUST 
be increased is the most convincing argument 
for the need of this protection. Show a busi- 
ness man that he needs the protection and he 
will not object to paying a fair price for it. 
No one expects a company to continue to do 
business at a certain loss. 


United States Automobile of Des Moines 


The United States Automobile Insurance 
Company of Des Moines is being organized, with 
a capital of $500,000, to write liability property 
damage and collision. A. G. Ogle is resigning 


Thursday 





ATTRACTIVE 
REINSURANCE 
FOR CASUALTY 
INTERESTS 


COMPENSATION 
PUBLIC and GENERAL LIABILITY 
ACCIDENT and HEALTH 
AUTOMOBILE 
BURGLARY 


AMERICAN 
REINSURANCE 
COMPANY 


HANOVER BANK BUILDING 
NEW YORK 











as vice-president of the American Bonding and 
Casualty Company of Sioux City as of July 1, 
to assume charge of the organization of the 
new company, and will act as secretary and 
general manager. 

An allied company will be the National Au- 
tomobile Insurance Company to write fire and 
theft, and Mr. Ogle will be vice-president. It 
will start writing business in Iowa in the near 
future. 


Promotions in American Surety 

Effective from June 1, Norvell H. Cobb, now 
manager of the Denver, Col., branch office of 
the American Surety Company of New York, 
will come to New York to assume the position 
of manager of the company’s brokers’ branch. 
Ralph P. Luckett, under whose supervision 
special attention has been given to the develop- 
ment of burglary insurance, will become man- 
ager of the burglary insurance division. F. E. 
Brisbine, now district special agent for the 
Denver, Los Angeles, Portland, Salt Lake City, 
San Francisco and Seattle branch offices, will 
succeed Mr. Cobb as manager of the Denver 
branch office. 


Wanted, agency man who is willing to travel and 
instruct agents, also handle home office agency corre- 
spondence and get out “Bulletin.” 501 B, c/o THe 
SPECTATOR. 

High-grade agency man. One who is willing to 
travel and instruct agents and who can handle home 
office agency correspondence, also get out a periodical 
bulletin. 523 D, c/o THE SPEcTATOR. 

—An experienced fire underwriter looking for a 
change will be interested in an advertisement appear- 
ing in another’ column. 
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GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D.C. 


f. M. GUND, Mor. Western Dept. 
Freeport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
sal yk ul io oa ting pty for lif pe eae gah 

lesmen are using 8 sales crea e' or acci ‘ n 
and fire business. An insurance company official writes, “Am val pleased with the letters 
Shall be able to make effective use of them.” Request particulars—ask for folder 11A. 

















= 











William S. Hull, Madison, Conn. 











Agency Wants 











WANTED 
FIRE INSURANCE UNDERWRITING MANAGER 


A large Fire Insurance Company, now being 
organized, wishes to get in touch with a man 
of broad Fire underwriting experience. 


Address, Box 68 The Spectator 
135 William Street, New York. 











MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 
20 NASSAU STREET, NEW YORK 


Licensed by the New York Insurance Department. Full 
coverage on automobiles at 20% reduction of conference rates. 


Brokers’ and Agents’ business solicited. 
Prompt settlement on claims guaranteed. 


Good opportunity offered for live agents in out of town 
territory. 


Telephones: John 5880, 5881, 5882 and 5883. 











We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, “conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















—_————— 


'AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident. 
Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. 
C. O. PAULEY, Sec’y. & Treas. 








Westminster Bldg; 
CHICAGO, ILL. 





Prominent Agents and Brokers 


[EON IRWIN & CO., Inc., New Orleans, La. 








REPRESENTING 
American Eagle Philadelphia Underwriters Maryland Casualty, 
Fidelity-Phenix British erica Assurance - jw Dept. , 
Automobile-Hartford United American New York Plate Glass 
National Union Stuyvesant Continental Casualty 


Insurance Underwriters Concordia 


Workmen’s Compensation 
National-Hartford EXCESS LINES SOLICITED 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


P. B. DUTTON, MGR., ROCHESTER 


——————— 


J, L» MITCHELL , 


Consolidations and Reinsurance of either Legal Reserve, Mutual Asse t 
or Fraternal Life, Accident or Health Companies, Associations o "Godan 
auccessfully negotiated and financed. 























Temporary money, or advanced on strictly private arrangements. 
All communications h ersopal and private. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


LANCASTER OFFICE: 
12-16 W. Orange St. 


PHILADELPHIA OFFICE: 
339 Walnut Street 








Actuarial 








FfACKLER AND FACKLER 


DAVID PARKS FACKLER, F.A.S. 
. EDWARD B. FACKLER, F. A. S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, 4. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1238 Association Building 
Telephone. Central 3462 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


DENVER COL. 


CHICAGO 





MAJESTIC BLDG., 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 





76 WEST MONROE STREET CHICAGO . 


Telephone, Randolph 918 
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Actuarial Actuarial 
FRANK J. HAIGHT W R. HALLIDAY 
CONSULTING : CONSULTING 
ACTUARY ACTUARY 
Sil-8I2-8I3 HUME-MANSUR BLDG., INDIANAPOLIS, IND. | INSURANCE EXCHANGE CHICAGO 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





HARRIS E. VINEBERG 
Fellow Actuarial Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CC CAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SPwAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 Srd NATIONAL BANK. ATLANTA, GA. 





T C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 8761 





W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


NEW YORK 


256 BROADWAY 








JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM 1302 I65 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical, and Sem1-Tropical 
Business 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 











Insurance Lawyers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, AEtna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfast 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 

R. L. NASE 


Liability Territory 


Compensation : Virginia 

— Adjuster for Casualty Companies al 

Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
aims 














THE HANOVER FIRE INSURANCE COMPANY 
Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 


security of its policy. 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary, William Morrison, Asst. Secy. 


Home Office, Hanover Bldg., 34 Pine St., New York 
Howie & Cain, General Agents Metropolitan District, 100 William St., N. Y. 
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Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
STATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,6 19,509.09 
30,851,022.0 1° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1918 
United States Government Liberty Loar bonds owned 


by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 
210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 











Western Michigan 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
dk $13.00 BGS vox ndevevasy $14.50 
perry $16.00 RIE sx crs nsves $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 














History and Social Value of Life Insurance 
BY HENRY MOIR 


A pamphlet replete with informavion regarding the development of life insurance 
from its earliest beginnings. . 
Social Aspects pointed out in a way to give pointers to thoughtful agents. 


Price per copy, 50 cents 


THE SPECTATOR COMPANY 
135 William Street 


Sole Selling Agents NEW. YORK 








POCKET STATISTICS 
Relating to the Insurance Business 
THE SPECTATOR COMPANY 


Has issued its standard annual statistical publications, as follows: 


THE FIRE INSURANCE POCKET INDEX, showing the condition of 
the principal stock fire insurance companies in comparative form 
for ten years. Now Ready. 

THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX, showing 
the financial condition and business transactions of American and 
Canadian life insurance companies in comparative form for five 
years. Now Ready. 

POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condition 
and business stipulated premium assessment and fraternal associa- 
tions; comparative tables for five years. Now Ready. 

THE POCKET REGISTER OF ACCIDENT INSURANCE, showing the 
condition and business of stock and assessment accident insurance 
companies and associations transacting personal accident insur- 
ance; comparative tables for five years. Now Ready. 

THE HANDY CHART OF CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES IN AMERICA, showing the condition 
and business of over 100 companies transacting various classes of 
business in comparative form for tem years. Now Ready. 

The above publications contain the statistics of the companies, compiled from official 
reports, and include the transactions of 1918. The tables are made up in convenient 
pocket form, having serviceable manila covers, and are invaluable to insurance men 
of all classes for ready reference. These publications are frequently spoken of as 


“*Spectator Charts,”’ and have become standard authority because of their trustworthi- 
ness and the convenient manner in which they are made up. 


PRICES 
In Manila Cover - - = a = 4 . Z 
In Flexible Pocketbook - - - - = 2 a 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WittiAM STREET 
INSURANCE EXCHANGE NEW YORK 


MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 


50 cents 
75 cents 











Policies Issued on the Weekly Plan Only 
*‘Our Record is Our Reputation” 





W. A. JOHNSON, Pres. J. A. WALKER, Secy. 














PRINCIPLES AND PRACTICE OF LIFE INSURANCE 
EIGHTH EDITION—REVISED, ENLARGED AND IMPROVED 

A Treatise on the Principles and Practice of Life Insurance.—With valuable 
Tables for reference. A complete Arithmetical explanation of the computations 
involved ‘n the science of Life Contingencies. Originally prepared by NATHAN 
WILLEY. Revised and extended by HENRy Morr, F.A.S., F. 1. A. 

This edition contains carefully revised descriptive text, and a large number of 
new and valuable tables. 

This edition is printed on heavy paper with wide margins, and is thumb-indexed 

PRICE PER COPY, $10.00 


Sent prepaid on receipt of price. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET, 
(mauRANCE EXCHANGE. NEW YORK 


Home Friendly Society 
of Baltimore, Maryland 
has grown so in popularity until it 1s now generally conceded to be 
“one of the leading Industrial life insarance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for 


Rates ana Terms to Agents 
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C. A. PALMER, Prest. S. D. ANDRUS, Vice-Prest. 
W. A. ELDRIDGE, Sec. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


en eg RT EE EES OT TO Se RE EAN $616,934.38 
LIABILITIES, INCLUDINS CAPITAL............ 553,387.67 

NET SURPLUS........ SSI eee ee $53,546.71 
SURPLUS TO FOLICYHOLDERS................ $317,696.71 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 








Capital 
$500,000.00 


FULLY PAID UP AND 
DEPOSITED WITH IOWA 
INSURANCE DEPARTMENT 
We are cntering other States and open to propositions from 


Agents desiring connection for Bonding and the miscellaneous 
Casualty lines, particularly Automobile. Write 


A. G. OGLE, Vice-President and Gen’l Mgr. 


re 
AMERICAN BONDING 
AND 


CASUALTY COMPANY 
SIOUX CITY 











THE 


Boston Mutual Life Insurance 
. Company 


77 Kilby Street “7%,Combany of he = BOSTON, MASS. 
H. O. EDGERTON, President 


E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms_of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 





Reserves and Surplus to Policyholders A Good Policy 













aR N $1,685,000.00 63 wn 1” 
) orTHE a LIFE 
F E | HEALTH 
Ll Op ACCIDENT 
— I as NE policy 
PA Pow Da NE 'REMIUM 
INSURANCE CO. ie Pal bat Protection to you 
SEATTLE, U. S. A. | ‘EE pen nea 





Good Agency Cor- 
tracts to Reliable 
“Live” Insurance 
Men—Write today 


D. B. MORGAN 


Home Offices, Northern Life Building 
President 


Fourth Ave. and Seneca St. 























Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 
(INCORPORATED) 


HARTFORD, CONN. 





THE VERDICT OF THE GREAT JURY 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For sixty- 
eight years the Massachusetts Mutual has been building up a nation- 
wide reputation. Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies, 
MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 








The Sub agent who is producing a fair amount of 
good business would do well to tie up under our direct 
contract with the Company and secure home office 
assistance and full general agent’s commissions. 

The young company appreciates the value of a good 
representative. Here is a chance to grow with a 
growing company. 


PURITAN LIFE INSURANCE COMPANY 


Organized 1907 
HOME OFFICE PROVIDENCE, R. I. 








SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 














Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“It is noteworthy that this Company was organized 
without any promotion expenses.” 


“T beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFF,CE, DALLAS, TEXAS. 








Darwin W. Johnson, Sec’y and Treas. 


. D. Powers, President : 
Louis G. Russell, Mgr. Industrial dept 


. Smith Homans, Asst. Sec’y and Actuary 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUP@N DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 
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HUGH R. LOUDON, Manager. 
J. B. KREMER, Deputy Manager. 
T. A. WEED, Agency Superintendent. 






N. ENGLAND STATES, NEW YORK, NEW JERSEY, 
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WYOMING, 


‘ANA, 
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UTAH, 





W. S. WARREN, Mor. 
R. H. PURCELL, Asst. Mgr. 
W. P. ROBERTSON, Dep’y Asst. Mgr. 
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ENTERED U. S. 1848 


The statement of the condition of the United States Branch on the Ist of January, 1919, in accordance with the laws 


of the State of New York, is as follows: 
ee ae ee ee 


ae 


pid eee eo 2 2 ee 





As an illustration of the Company’s practice in maintaining its Assets in the United States in a year of excessive loss 


the following figures may interest policyholders: 


Year. Assets at January 1, Income. 
1906 (San Francisco Fire)..............e000. $12,234,948 $8,144,207 
PRE eer eee ET Tee nee + eee t—~—“‘C Kh cw’ ‘ 


Thus showing Excess or EXPENDITURE Of................ SnbinaMeddtierkenvdwsalewel 
nd INcrEAsE oF Assets in the same time of 


Procress of the United States Branch: 


SSSCHSHSOSCHSHEHSEOEHOOSCHOCCHCRHECHSECOCEHCECHOO HOCH OCESO 


$17,083,985.30 
12,203,190.21 
$4,880,795.09 
Expenditure, 
$9,888,323 
van wheiwiabes $1,744,116 
eT oe rem IOI,O13 


Net Premiums—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 1878, 


$2,422,126; 1888, $3,928,010; 1808, $4,979,422; 1908, $7,427,618; 1917, $10,258,137; 1918, $11,618,840.85. 


Losses—-The amount paid in satisfaction of fire losses in the United States to the beginning of the present year ex- 
ceeds $160,000,000. This large sum, in conjunction with the growth of the Company’s business, evinces the confidence 


of the public and the faithfulness with which the Company’s losses are adjusted and settled. 





THE SPECTATOR 

















THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL, PASO, TEXAS 
A. H. RODES, = = = President 


Our Slogan—Every man has an insurability. 
Does this interest you, Mr. Agent ? 











Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Stop! 





Detroit, Michigan Liberal Contracts to Live Agents 


ELMER BR. DEARTH Upto the minute policies. Write us. 
President 














5 0 WE WANT AGENTS 
to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
a contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 





Inter-State Automobile 
Insurance Company 


ROCK RAPIDS, IOWA 


Cash Capital $200,000.00 


Assets Dec. 31, 1918 
$382,707.16 


The most attractive and easiest selling automobile 
proposition in the field. 


This is the Company that is setting the pace with 
term coverage for automobiles. 


Premiums Written Since Organization in 1916. 


1916, Premiums.................. $24,777.00 
O9T7, PUOUMMMES.. 0. 5. kc cee ees 77,834.00 
1918, Premiums.................. 262,118.58 


Operating in Iowa, Minnesota, Nebraska, South 
Dakota and Kansas. Now arranging for entry to 
adjoining States. 

Home Office, Rock Rapids, Iowa. 
N. Hampe, E. A. Tonne, 
President Secretary 














BEL 


FOR FOLDER 
SHOWING ELABORATE DISPLAY 








GEO. T. SMITH, Vice-President 
CHAS. F. NETTLESHIP, 2nd Vice-Pres. 





THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


Ideal contracts in a square=deal company 


E. J. HEPPENHEIMER, President 
DUNBAR JOHNSTON, Secretary 


HOME OFFICE, JERSEY CITY, NEW JERSEY 


S. R. DROWN, Supervisor of Agencies 





What Language Do You Speak? 


SOME AGENTS forget that the prospect can not be sold 

. by a solicitation made in a foreign tongue. . Thorough 
perception must .precede conviction. What the prospect fails 
to understand only bores him and dissipates his interest. 


Use PEARSON’S CHARTS OF. LIFE.INSURANCE, and let 
the prospect. SEE what you are talking about. Twenty-seven 
Charts. Three’ series as outlined below: 

















The Benefits of Life The Policy Forms | Business Life Insurance 
Insurance (Series B) (Series C) 
ri 
(Series A) 1 Yearly Renewable Term Partnership Life Insurance 
4 Starting with 100 men at cy. ‘ : : 
twenty-five—Results at bp 2 Ordinary Life Policy. 1 The uningured business. 
sixty-tve. 3 Limited Payment Life Policy.|2 Lines of oredit increased when 
: an ene 4 Long, Term Endowment business is insured. 
8 Man's Earning Power extend- wee 3 Business Life Insurance buying 
ed by Life Insurance Money. 5 —— Endowment pera a ager: 
* Pitgeeihoct Life faureow | © Endowment Life Insurance va] parae. 
protection. Other Installment Invest-/ 4 Business Life Insurance paying 
th ments. (If purchaser lives.) eter” 
5 a a red bene 7” iativenwat Life Eaumence ¢s all obligations in full. 
6 Life I sdieaihices mistan Other Installment Invest-| 5 Failure of the uninsured 
nou ments. (In case of death.) Business. 
7 Themortgage being foreclooed. 8 “The Value of 3 Man,” based 
on the unprotected home. ae month Group Life Insurance 
8 The Uses of Life Insurance | 9 Monthly Income Policy based | 6 Group Life Insurancé on the 
money. . h on providing $50 & month Yearly Term plan. 
© Danger to the inexperienced for one to twenty years. ‘ 
in investing money, 10 Inadequate and Unfair Asseas-| 7 Group Life Insurance on the 
10 Monthly Incomé Checks. ment Life Insurance. Life Plans, 


One Series $1.00. Complete set (3 series) $3.00 
Leather Loose Leaf Binder to hold complete series $1.50 


THE INSURANCE FIELD COMPANY 
P. O. Box 617 LOUISVILLE, KY 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilies, Resident Mgrs. for N.Y. State; 56 Maiden Lane, N.Y. 














210th Year 


SUN 


INSURANCE OFFICE 


OF LONDON 





FOUNDED 1710 





United States Branch: 


WESTERN DEPARTMENT 
76 West Monroe Street 
CHICAGO 


54 Pine Street, New York 


PACIFIC DEPARTMENT 
N. W. Cor. Sansome and Sacramento Sts, 
SAN FRANCISCO, CAL. 





NEW EDITION 
“LIFE INSURANCE SAYINGS” 
* By the late James T. PHELPS 
TERSE, POINTED AND CONVINCING 
Arguments in favor of life insurance, used by a most successful solicitor 
PRICE $1.00 PER COPY 


THE SPECTATOR COMPANY 
CuicaGo OrFIce: Insurance Exchange 135 William Street, NEw Yore 





Add we ER 


$5OOQ000" 


ORGANIZED 
lOO! 


Cyuaran Ee i und 
Life , 
Goteveichiten 
@htitolatel 


& ATTRACTIVE 
Tee nner ce 
& MEN OF ABILITY 
# 


‘ 


PURE LIFE 
INSURANCE 
PROTECTION 


‘“‘OUR BONDS GUARANTEE INTEGRITY”’ 


CASUALTY 
INSURANCE 


SURETY 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 














GEORGE WASHINGTON LIFE INSURANCE CO. 


Z-~>__ CHARLESTON, W. VA. 
| \\ If you are a capable Insurance 
Salesman we have an attractive 


offer. 


For particulars address 
JAMES A. EDGAR, Jr. 
Manager of Agencies 











COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 
NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 














NOW Is The Time To PUSH Your Casualty _Business 


for Automobile, Workmen’s Compensation, Liability, 
Let us help you PUSH Physician’s, Druggist’s Liability, Plate Glass, Burg- 
iary, Accident, Health & Disability Insurance, Fidelity and Surety Bonds. AN 
ENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
TRONS. Write Home Office for Particulars. 
This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri; 
New Mexico, Oklahoma, Texas and Utah. 


¢spitss = WESTERN INDEMNITY CO.. Dallas, Texas 


Assets 
$500,000 over $1,200,000 








PIONEER LIFE INSURANCE CO. OF AMERICA 
Kansas City, Mo. 


POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits. 
Partial disability benefits. 
Surgical Operation benefits. 
Annual Dividends. 
Policy loan insurance. 
Freedom, occupation and travel. 


TERR#TORY OPEN IN MISSOURI AND KANSAS. 
John W. Cooper, President. 

















QUICK PRO RATA PREMIUM TABLE 


Shows in parallel columns the percentages of earned and return pre- 
miums for each day, from 1 to 365, with a time table on reverse side of 
card giving number of days elapsed between a given date in one year 
and any other date in the same or the following year. Very convenient. 
Printed on stiff cardboard. Price, per copy 25 cents. 


THE SPECTATOR COMPANY, 135 William Street, N. Y. 
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As Usual 
The First Field Hand Book to be Issued 


TWENTY=EIGHTH ANNUAL EDITION 


The Handy Guide to Premium Rates, Applications and Policies 


HE HANDY GUIDE has for over a quarter of a century been recognized as the standard 

work on premium rates, applications and policies of American life insurance companies. 

It has stood the test of time and bears the highest possible reputation for completeness and 
accuracy. To the active agent The Handy Guide is an indispensable part of his canvassing outfit. 

Hundreds of testimonials have been received testifying to its worth and many of them 
lay special emphasis on the value of having at hand complete copies of the leading policy forms 
of the several companies. 

With the full text of the policy before one there can be no question of the exact facts, such 
as is possible where only deductions are made, or condensations of the policy conditions given. 

The Handy Guide for 1919 contains data relating to about 170 life insurance companies of the 
North American continent. That number embraces all the leading companies actively competing 
for business. The data is fully up to date and has the official sanction of the companies listed. 

Premium Rates are shown in great variety, including the several forms of life, endowment 
and term contracts, together with numerous special forms. All ages given in the companies’ 
rate books are included. 

Surrender Values occupy a large number of pages in the book, showing for all ages and 
for a series of years the loan and cash values, paid-up policies and extended insurance. This 
section presents more data than can be found anywhere else. 

Policy forms are given in their entirety without eliminating any part thereof, so that 
the user of the book can quote the actual phraseology without depending upon some other 
person’s interpretation of the several clauses in the modern policy contract. 

The Handy Guide is self=indexing, all data relating to one company being brought 
together. This feature makes the work of incalculable value for prompt and ready reference. 

Companies should see that their agents are supplied with this standard publication in 
order that they may be fully posted concerning the plans of their competitors. 

The Handy Guide for 1919 contains over 1375 pages of reliable data concerning life 
insurance brought fully up to date. 

Send your order direct to us or if your Company has been in the habit of supplying you 
with copies, write them at once, as the edition will shortly go out of print, so large has been the 


demand this year. 
Price, $3.00 _ With Thumb index, $3.25 


Liberal discounts in quantities 





The Spectator Company ORDER BLANK 


135 William Street’ 
New York, N. Y. 
Please send me........ copies of the HANDY GUIDE TO PREMIUM RATES, APPLICATIONS AND 
POLICIES, 1919 edition. 
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